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The information included in this report is based on residential sales data and statistical information sourced and compiled from the Real Estate Board of Greater Vancouver’s MLXchange database and the REALTOR Link® website. The information is 
current as of January 15 2016 and is subject to change by the REBGV. Faith Wilson Realty Group Inc., makes no guarantees as to the accuracy of the information provided and is not responsible for changes, errors or omissions to this information.

The downturn in Metro 
Vancouver housing 
sales that we have 
been tracking over the 
past few months is not 
surprising and should 
not be alarming. After 
many months of record-
setting sales increases, it 

is only natural that a peak would be reached. 
We have seen similar cycles in the past and 
will certainly experience them in the future.

In a video address in January of this year, I 
predicted a very active spring selling season 
followed by a market slowdown during the 
summer, which we are now experiencing.

But the right term to use is slowdown and 
not downturn in Canada’s most dynamic 
housing market. With the 0.6% increase in 
total housing sales seen in June, compared 
with June of 2015, transactions through the 
Real Estate Board of Greater Vancouver in the 
first half of this year reached 11,503 homes, 
well above the 8,663 sales experienced in the 
first half of last year. June sales, in fact, were 
28.1% above the 10-year sales average for 
June and the highest selling June in history. 

Slowing sales are seen primarily in the detached 
housing market, while sales of townhouses and 
condominiums in June increased by 7.2% and 
18.3%, respectively, from June 2015. Detached 
housing sales in June were down 18.2% from 
the same month a year earlier. Home buyers 
are definitely following affordability.

In South Surrey-White Rock, which had been 
leading all of the Lower Mainland in sales 
increases this year, detached housing sales dipped 
25.1% in June compared to a year earlier, while 
sales of townhouses posted a modest year-over-
year decline of 1.2%. Much of this could be due 
to lower inventory: active listings for detached 
houses are down 9.1% from a year ago and 
townhouse listings have plunged 68.8%.

Still, with benchmark prices across the Lower 
Mainland up 32.8% from a year ago and the 

sales-to-listing ratio above 53%, this remains 
very much a seller’s market. Also, with 14,840 
new homes starts across the Metro region 
during the first six months of this year – up 
62% from a year earlier – the inventory is 
increasing, particularly for strata properties.

The current conditions, though, send a clear 
signal to both sellers and buyers. For sellers 
it means do not take anything for granted. Be 
certain that your price and your property reflect 
a potentially more competitive environment. 
For buyers, it opens greater opportunities to 
find a home at certain price points. 

For real estate professionals, it means going 
that extra mile to ensure that all of our clients 

receive accurate information and pertinent 
advice on home selling or buying strategies. 

I know many pundits will be talking about a 
housing bubble, even forecasting a general 
slowdown in the Lower Mainland residential 
market. But keep this in mind: the decisions you 
make are individual choices based not on statistics 
or forecasts but on what is right, right now, for 
your family, your lifestyle and your future.

The best deal in today’s housing market is the one 
that you are satisfied with. Everything else is just noise.

Warmest Regards,

SOFTENING IN HOUSING SALES NOT SURPRISING OR SCARY

Discover YOUR neighbourhood's 
real estate market activity, 

trends & benchmark pricing.

Finding the right home in the right 
neighbourhood can be a challenge. 
That is why we have our exclusive 
Neighbourhood Profiles available for you 
on our web site. Each profile features: 
• Information on the neighbourhood's 

schools, housing, recreation, shopping, 
restaurants, transportation and more.

• A summary of CURRENT active listings, 
arranged by property type and showing the 
number of units available and the median 
asking price.

• Up-to-date MLS® HPI Benchmark prices AND 
price changes from one month to five years - 
a rich resource to instantly see the price trend 
of the type of home you are interested in, 
within your specific neighbourhood.

To do so, visit FaithWilsonGroup.com and find out about Vancouver Westside, 
Eastside, Downtown, North Vancouver, South Surrey and Richmond neighbourhoods. 
With more coming soon.



Canada's top banking regulator is telling the 
big banks to pay more attention to who they 
are giving mortgages to, and warning them 
that it is stepping up its scrutiny of their loan 
books. The Office of the Superintendent 
of Financial Institutions Canada has sent 
a letter to all federally regulated financial 
institutions reminding them that it expects 
them to have "prudent underwriting of 
residential mortgage loans."

Like many in the housing sector, OSFI has 
recently become concerned with elevated 
debt levels, specifically as it regards to the 
risks that banks are taking on by loaning more 
and more money to people eager to buy into 
Canada's housing market.

"With rapid price increases in some areas and 
current exceptionally low interest rates, the 
risks are getting larger," OSFI head Jeremy 
Rudin said. "Given this environment, OSFI 
has enhanced its supervisory oversight and 
identified a number of issues that warrant 
close attention by mortgage lenders."

Among them, the regulator singles out some 
practices that are thus far believed to be rare 
in Canada, but growing, such as:

• Income verification (where lenders loan 
money to borrowers without accurately 
monitoring their income).

• Non-conforming loans (loans that don't meet 
an institution’s own internal parameters).

• Debt service ratios (borrowing a 
dangerously high amount compared to 
the ability to pay it).

• Appraisals (loans based on incorrect 
assumptions of the property's actual value).

"OSFI expects mortgage lenders to verify that 
their mortgage operations are well supported 
by prudent underwriting practices, as well as 
sound risk management and internal controls 
that are commensurate with these operations," 
the regulator said.

On the subject of income verification, 
the regulator was blunt: "OSFI is aware of 
incidents where financial institutions have 
encountered misrepresentation of income and/
or employment."

"Income that cannot be verified by reliable 
well-documented sources should be treated 
cautiously when assessing the ability of a 
borrower to service debt."

OSFI says it is also pushing ahead with plans 
first announced last December to ensure 
banks have enough capital on hand as a 
percentage of how much they have loaned 
out, "to better position them to withstand 
potential losses."
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KEEPING A CLOSER EYE ON LENDING

Lorraine Gingras

Mortgage Specialist
RBC Royal Bank
604.315.6216
lorraine.gingras@rbc.com

Our Award-Winning Team Benefits You.
On March 15, I was humbled to be inducted 
as a Lifetime Member of the Medallion Club 
by the Real Estate Board of Greater Vancouver. 
Aside from providing the realization of how 
long I have been working as a professional 
Realtor®, this is a recognition of Realtors 
who have performed in the top 10 per cent 
of all Board Realtors for at least twenty years 
and, to quote the Board, “reflects a Realtor’s 
professionalism, ethics, commitment to the 
industry and dedication to clients.” And the 
years have flown by!

"You will receive the 
benefits of the years 
of experience and 

untold negotiations 
to help you achieve 

your goals..."

At the same event, I am proud to say our 
Faith Wilson Group team was awarded their 
Team Medallion President Club for the eighth 
consecutive year, for performing in the top 
1% of all Medallion Club teams.

As I accepted the awards I felt blessed to be 
surrounded not only by what I consider to 
be the best real estate team in Canada, but 
also to have had the opportunity to have been 
allowed to work with so many wonderful 
clients in my professional career. These 
buyers and sellers have trusted in us, and I 
am forever grateful for each opportunity.

Other recent awards of note for the Faith 
Wilson Group team include: being presented 
with Best Real Estate Agency Canada award 
2014/2015 by the International Property 
Awards and also Best Real Estate Web Site 
Canada award, three years running and Top 
Westside Agent by units of combined ends 
(IMS Inc.) four years running.

While this recognition is nice, what it 
really tells you is that when you work with 
Faith Wilson Group you are working with a 
proven team of seasoned and experienced 

professionals, all of whom are dedicated to 
the one philosophy that I have had since I 
started the company: total commitment to 
client satisfaction.

Faith Wilson Group is a collaborative team 
where our Realtors work together in our 
clients’ best interests, at all times. Specialists 
in each step of the buying and selling process 
contribute their expertise to ensure that each 
and every transaction that we are part of is 
done correctly, ethically and with minimal 
hassle for you, the client. When selling, we 
assess and recommend an accurate market 
value for your home, assist in preparing the 
property for sale, deliver marketing to the 
widest possible audience, hold professional 
showings and ensure all offers and contracts 
are in your best interests; when buying we 
listen to you, to what your dreams are, what 
is important in your next move then start the 
search, providing you with all of the tools 
that you requires to see what is available, and 
help with preparation to move quickly when 
it comes up. In both cases you will receive the 
benefits of the years of experience and untold 
negotiations to help you achieve your goals, 
because that is what really matters most.
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THE REAL NEIGHBOURHOOD RESULTS: APR 2016

APRIL - SINGLE FAMILY DETACHED HOMES

Price Segment ($)                   New Listings Added        Unit Sales

0 – 800,000 8 1 13%

800,001 – 900,000 7 5 71%

900,001 – 1,000,000 28 10 36%

1,000,001 – 1,200,000 43 52 121%

1,200,001 – 1,400,000 52 29 56%

1,400,001 – 1,600,000 41 41 100%

1,600,001 – 1,800,000 31 29 94%

1,800,001 – 2,000,000 27 17 63%

2,000,001 – 2,200,000 17 13 76%

2,200,001 – 2,400,000 6 8 133%

2,400,001 – 2,600,000 8 7 88%

2,600,001 – 2,800,000 10 4 40%

2,800,001 – 3,000,000 14 3 21%

3,000,000 – 4,000,000 27 11 41%

4,000,000 – 5,000,000 7 2 29%

5,000,001 + 5 2 40%

Totals 331 234 71%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: APR 2016

SALES PRICE MONTHLY TREND

FAITH’S KEY INSIGHTS:
n  There is an air of nervous anticipation in the detached housing sector of South 

Surrey-White Rock this spring. After benchmark prices rocketed up 32.1% in 
the past year, to $1.2 million in April, some sellers are nervous to list because 
they are concerned they won’t be able to afford to get back into the market in 
the same area. This is understandable, but there are solutions, depending on 
your individual situation. For some, the option is to list your own home and then 
purchase the next home through the use of a 90-day bridge loan using the 
existing house as equity. Since the average time from a new listing to a sale is 
17 days (the median is just 9 days) this strategy can be successful. Others may 
decide to make an offer on the next house, subject to the sale of their existing 
house. The downside in this heated market is that sometimes subjects of any 
sort may not be wise in a multiple offer situation. Faith Wilson Group provides a 
Peace of Mind Guarantee for buyers and also has a veteran mortgage specialist 
on our team to help clients through such decisions.

n  Of the 328 new listings for detached houses posted during April in South 
Surrey-White Rock, 41 were priced at under $1 million, but this range achieved, 
on average, a sales-to-new-listing ratio of 38% or less. Compare this with the 
price range of from $1 million to $1.2 million, where the 45 listings posted 44 
sales for a sales ratio of 98%. This shows how finely tuned a listing price must 
be to attract the greatest number of buyers. In the current market, detached 
house sellers must work with a truly experienced real estate agency to ensure 
they achieve the best possible value and attain the real estate goals.
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The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Benchmarks and indices for “Detached single family homes” 
are generated as a composite of One- and Two-storey detached 
single family homes. These homes are independent structures 
that are typically built on land that exceeds the footprint of the 
building on each of its sides. Ownership of the surrounding 
land (typically less than 40,000 square foot lot), entrance and 
associated lesser structures is an integral and inseparable part of 
the home. The generation of indices for this particular composite 
category of homes is generated for FVREB.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Detached in South Surrey White Rock.

SOUTH SURREY / WHITE ROCK

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock           234              $1,286,200 6.6% 31.1%

 2015 2016 CHANGE

Unit Sales (by Month)

JANUARY 110 189 71.8%
FEBRUARY 147 242 64.6%
MARCH 173 258 49.1%
APRIL 209 325 12.4%
MAY 
JUNE 
Totals 639 924 44.6%
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THE REAL NEIGHBOURHOOD RESULTS: MAY 2016

MAY - SINGLE FAMILY DETACHED HOMES

Price Segment ($)                   New Listings Added        Unit Sales

0 – 800,000 3 1 33%

800,001 – 900,000 17 7 41%

900,001 – 1,000,000 20 21 105%

1,000,001 – 1,200,000 42 23 55%

1,200,001 – 1,400,000 51 32 63%

1,400,001 – 1,600,000 38 31 82%

1,600,001 – 1,800,000 28 22 79%

1,800,001 – 2,000,000 29 15 52%

2,000,001 – 2,200,000 9 8 89%

2,200,001 – 2,400,000 17 7 41%

2,400,001 – 2,600,000 16 16 100%

2,600,001 – 2,800,000 14 9 64%

2,800,001 – 3,000,000 8 3 38%

3,000,000 – 4,000,000 22 9 41%

4,000,000 – 5,000,000 14 3 21%

5,000,001 + 8 3 38%

Totals 336 210 63%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: MAY 2016

SALES PRICE MONTHLY TREND

FAITH’S KEY INSIGHTS:

n  The benchmark price for a detached house in South Surrey/White Rock 
increased 41.8% in May compared to May 2015, the biggest increase 
anywhere in B.C.. As comparisons, the average price of a home in 
New York City rose 5% in the past year; the average price in London, 
U.K was up 5.5% and Los Angeles home prices in May were up 8.2% 
from a year ago. Also, in Canadian dollars, a New York City home now 
sells for an average of $2.5 million; it is $1.2 million in London and 
$786,000 in Los Angeles. In South Surrey/White Rock, the average 
(not benchmark) detached house price is now $1.75 million. These 
are world-class prices in a market where sellers deserve word-class 
professionalism from their real estate agent. 

n  Sales of detached houses in South Surrey-White Rock dipped 1.5% 
in May compared to May of last year, and at 199 sales, posted the 
lowest monthly sales since January. The seller’s market continues, 
however. The typical new listing is selling within a median of 10 days 
and benchmark detached prices were up 8.1% from a month earlier, 
while the sales-to-new-listing ratio is a healthy 59%. Still, sellers 
should take nothing for granted. 
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The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Benchmarks and indices for “Detached single family homes” 
are generated as a composite of One- and Two-storey detached 
single family homes. These homes are independent structures 
that are typically built on land that exceeds the footprint of the 
building on each of its sides. Ownership of the surrounding 
land (typically less than 40,000 square foot lot), entrance and 
associated lesser structures is an integral and inseparable part of 
the home. The generation of indices for this particular composite 
category of homes is generated for FVREB.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Detached in South Surrey White Rock.

SOUTH SURREY / WHITE ROCK

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock           210             $1,390,500             8.1%        41.8%

 2015 2016 CHANGE

Unit Sales (by Month)

JANUARY 110 189 71.8%
FEBRUARY 147 242 64.6%
MARCH 173 258 49.1%
APRIL 209 235 12.4%
MAY 202 210 4.0%
JUNE 
Totals 841 1134 34.8%
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THE REAL NEIGHBOURHOOD RESULTS: JUNE 2016

JUNE - SINGLE FAMILY DETACHED HOMES

Price Segment ($)                   New Listings Added        Unit Sales

0 – 800,000 2 2 100%

800,001 – 900,000 6 1 17%

900,001 – 1,000,000 16 5 31%

1,000,001 – 1,200,000 44 21 48%

1,200,001 – 1,400,000 43 28 65%

1,400,001 – 1,600,000 39 12 31%

1,600,001 – 1,800,000 23 16 70%

1,800,001 – 2,000,000 17 4 24%

2,000,001 – 2,200,000 9 4 44%

2,200,001 – 2,400,000 13 3 23%

2,400,001 – 2,600,000 13 3 23%

2,600,001 – 2,800,000 10 6 60%

2,800,001 – 3,000,000 14 2 14%

3,000,000 – 4,000,000 27 11 41%

4,000,000 – 5,000,000 10 1 10%

5,000,001 + 5 2 40%

Totals 291 121 42%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: JUNE 2016

SALES PRICE MONTHLY TREND

FAITH’S KEY INSIGHTS:

n  Buyers took a breather in June after driving South Surrey-White Rock 
detached houses to record levels this year. Sales of detached houses 
were down 37.3% in the month to 121, compared to June 2015. We 
must keep in mind that 2015 was a very active market and the June 
dip was an anomaly. So far this year, detached sales in the region are 
up 21.4% from last year.

n  The typical listing for a detached house in South Surrey-White Rock 
was on the market for a median of just 12 days before it sold and the 
benchmark price for a house was up a startling 46% from a year earlier, 
both strong signals of a sellers market. There is a lot of buyer action for 
lower priced houses. In June 29 houses sold for less than $1.2 million 
and 28 sold at a price between $1.2 million and $1.4 million. 

n  We continue to see multiple offers on detached houses, particularly 
on the South Surrey –White Rock border, but they are not as common 
as a few months ago. These are often related to zoning, where the 
municipality has allowed higher-density development in formerly 
detached neighbourhoods. 
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The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Benchmarks and indices for “Detached single family homes” 
are generated as a composite of One- and Two-storey detached 
single family homes. These homes are independent structures 
that are typically built on land that exceeds the footprint of the 
building on each of its sides. Ownership of the surrounding 
land (typically less than 40,000 square foot lot), entrance and 
associated lesser structures is an integral and inseparable part of 
the home. The generation of indices for this particular composite 
category of homes is generated for FVREB.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Detached in South Surrey White Rock.

SOUTH SURREY / WHITE ROCK

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock           121             $1,437,600             3.4%        46.0%

 2015 2016 CHANGE

Unit Sales (by Month)

JANUARY 110 189 71.8%
FEBRUARY 147 242 64.6%
MARCH 173 258 49.1%
APRIL 209 235 12.4%
MAY 202 210 4.0%
JUNE 193 121 -37.3%
Totals 1034 1255 21.4%
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THE REAL NEIGHBOURHOOD RESULTS: Q2 2016

Q2 - SINGLE FAMILY DETACHED HOMES

Price Segment ($)                   New Listings Added        Unit Sales

0 – 800,000 13 4 31%

800,001 – 900,000 30 13 43%

900,001 – 1,000,000 64 36 56%

1,000,001 – 1,200,000 129 96 74%

1,200,001 – 1,400,000 146 89 61%

1,400,001 – 1,600,000 118 84 71%

1,600,001 – 1,800,000 82 67 82%

1,800,001 – 2,000,000 73 36 49%

2,000,001 – 2,200,000 35 25 71%

2,200,001 – 2,400,000 36 18 50%

2,400,001 – 2,600,000 37 26 70%

2,600,001 – 2,800,000 34 19 56%

2,800,001 – 3,000,000 36 8 22%

3,000,000 – 4,000,000 76 31 41%

4,000,000 – 5,000,000 31 6 19%

5,000,001 + 18 7 39%

Totals 958 565 59%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: Q2 2016

SALES PRICE QUARTERLY TREND

FAITH’S KEY INSIGHTS:

n  Make sure you cover the basics when listing your house for sale. 
I know, with house prices up 46% from a year ago to $1.47 million 
and new listings for detached houses selling in an average of 22 days, 
this market appears white-hot. But local detached sales are down in 
Q2 from the same period last year and from Q1 this year. Sellers must 
be certain their house is sparkling clean and showroom ready, and 
their price is accurate. There is too much risk in making a bad decision 
right now. 

n  At Faith Wilson Group we continually monitor all government decisions 
that affect the housing market, from municipal zoning to provincial 
and federal moves on taxation and mortgage qualification. There have 
been a lot of changes this year and, taken together, they may combine 
to make some detached house buyers hesitant, despite the very low 
mortgage rates.

n  You may be hearing a term called QDII in the next few months. It refers 
to a recently expanded policy in China known as Qualified Domestic 
Institutional Investors, which eases restrictions on citizens to invest 
overseas in many sectors, including stock markets and real estate. 
We mention it because China remains the largest source of foreign 
buyers in Metro Vancouver, at around 2.5% of buyers, according to 
the provincial government.

Unit Sales (by Quarter)

Q1

Q2

Q3

Q4
Year-to-Date Totals

2015
430

604

1034

2016
689

566

1255

Change (%)

60.2%

-6.3%

21.4%
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Q2 2015 Q3 2015      Q4 2015      Q1 2016 Q2 2016

Sales-to-New-
Listings Ratio

SALES & BENCHMARK

The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Benchmarks and indices for “Detached single family homes” are 
generated as a composite of One- and Two-storey detached single 
family homes. These homes are independent structures that are 
typically built on land that exceeds the footprint of the building on each 
of its sides. Ownership of the surrounding land (typically less than 
40,000 square foot lot), entrance and associated lesser structures 
is an integral and inseparable part of the home. The generation of 
indices for this particular composite category of homes is generated 
for FVREB.

The MLS® HPI Benchmark Price shown above represents the current 
expected sales price for a typical or “Benchmark” Detached in South 
Surrey White Rock.

MLS® Neighbourhood     Units Sold         December 2015          1 Month      1 Year 

S Surrey White Rock 565 $1,437,600 3.4     46.0



Price Segment ($)                   New Listings Added        Unit Sales

0 – 300,000 2 0 0%

300,001 – 350,000 0 1 -

350,001 – 400,000 13 6 46%

400,001 – 450,000 18 20 111%

450,001 – 500,000 29 20 69%

500,001 – 550,000 3 10 333%

550,001 – 600,000 11 8 73%

600,001 – 650,000 13 8 62%

650,001 – 700,000 4 7 175%

700,001 – 750,000 4 3 75%

750,001 – 800,000 10 8 80%

800,001 – 850,000 4 8 200%

850,001 – 900,000 6 8 133%

900,001 – 950,000 0 2 -

950,001 – 1,000,000 1 2 200%

1,000,000+ 2 2 100%

Totals 120 113 94%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT
Sales-to-New-
Listings Ratio
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THE REAL NEIGHBOURHOOD RESULTS: APR 2016 THE REAL NEIGHBOURHOOD RESULTS: APR 2016

APRIL - TOWNHOUSES

FAITH’S KEY INSIGHTS:

n  Sales of townhouses in South Surrey-White Rock are now eclipsing 
the performance in most of Metro Vancouver, including Vancouver 
and Richmond. Sales in South Surrey-White Rock were up 31.5% 
in April compared to a year earlier and, so far this year, are 68.6% 
higher than in 2015. The townhouse sector is attracting a wide range 
of buyers, from first-timers to downsizers and increasingly, from other 
parts of the Metro region.

n  At a current benchmark price of $448,800, local townhouses are 
priced much lower than the Greater Vancouver benchmark of 
$608,800 and about $50,000 below the Lower Mainland benchmark. 

n  The typical new listing for a townhouse in this community is on the 
market for a median of just a week before it sells, and the sales-to-
new listing ratio is a startling 80%. This puts pressure on buyers to 
act quickly when they find a townhouse they want. That is why buyers 
should work early and closely with a professional real estate agency 
that knows every neighbourhood and townhouse project in South 
Surrey-White Rock. Such agents will alert buyers immediately, in the 
manner they most prefer, when the right townhouse listing appears.

n  We counted 30 separate townhouse projects in pre-completion 
marketing or under construction in South Surrey-White Rock in April, 
so relief from the current low inventory is coming. Meanwhile, only 
about 120 listings are coming to the market each month, while sales 
are averaging more than three a day. Townhouse owners who are 
considering a sale may want to take advantage of the current seller’s 
market conditions in South Surrey-White Rock.
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$ 585,826 

$554,900

$611,037

$530,000
$506,145

$468,000

$514,225

$459,900

$522,321

$475,000

$546,221

$496,000

SOUTH SURREY / WHITE ROCK

The MLS® HPI takes into consideration what averages and 
medians do not – items such as lot size, age, number of rooms, 
etc. The most commonly traded set of these attributes describes 
the composite of the typical or ‘benchmark’ property type in a 
given area. Prices paid for homes with these attributes determine 
benchmark home prices.

Townhouses have configurations which lay between apartment 
units and freehold non strata buildings, such as bungalows and 
two-storey houses. Owners typically pay co-ownership fees for 
maintenance and enjoy exclusive access to a part of the lot.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Townhouses in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock           113               $488,800              3.1%       13.6%
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 2015 2016 CHANGE

Unit Sales (by Month)

JANUARY 37 85 129.7%
FEBRUARY 50 101 102.0%
MARCH 66 101 53.0%
APRIL 73 113 54.8%
MAY 
JUNE 
Totals 226 400 77.0%



Price Segment ($)                   New Listings Added        Unit Sales

0 – 300,000 2 2 100%

300,001 – 350,000 1 2 200%

350,001 – 400,000 7 4 57%

400,001 – 450,000 13 13 100%

450,001 – 500,000 15 18 120%

500,001 – 550,000 6 9 150%

550,001 – 600,000 11 11 100%

600,001 – 650,000 3 9 300%

650,001 – 700,000 7 8 114%

700,001 – 750,000 7 9 129%

750,001 – 800,000 9 4 44%

800,001 – 850,000 3 2 67%

850,001 – 900,000 6 3 50%

900,001 – 950,000 3 3 100%

950,001 – 1,000,000 0 2 -

1,000,000+ 5 2 40%

Totals 98 101 103%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT
Sales-to-New-
Listings Ratio
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THE REAL NEIGHBOURHOOD RESULTS: MAY 2016 THE REAL NEIGHBOURHOOD RESULTS: MAY 2016

MAY - TOWNHOUSES

FAITH’S KEY INSIGHTS:

n  New listings for townhouses in South Surrey-White Rock fell 20% in 
May from a month earlier and were down 10% from a year earlier. 
In all, there are less than 100 townhouses for sale in the entire 
community, and when I consider how popular townhouses are, it is 
just not enough. A townhouse listing is selling within a median of 
just 7 days because of the intense demand.  As well, many of new 
townhouse developments are selling out before they are even built. If 
you are a townhouse owner considering a sale, this may be the ideal 
time to list your property. 

n  The benchmark price of a townhouse in South Surrey-White Rock 
is now $494,700, up 15.2% from a year ago and we have been 
seeing multiple offers on properties. This puts pressure on townhouse 
buyers who must be ready to act quickly and intelligently on such 
an important purchase. That is among the reasons why Faith Wilson 
Group provides the exclusive Peace of Mind Guarantee for Buyers. 
This guarantee allows you to buy with calm confidence in this fast-
moving market.

n  The townhouse market has a broad range of buyers in South Surrey-White 
Rock: investors, downsizers, retirees, foreign buyers, young families moving 
out of Vancouver. Sellers need to work with a brokerage that has proven, 
multi-channel, multilingual marketing strategies focused on reaching as 
many buyers as possible in the fastest possible time. Faith Wilson Group has 
been awarded the Best Real Estate Agency Canada award for 2014/2015 
by the International Property Awards and the Best Real Estate Website 
Canada award for the past three years running. Believe me, we can help 
sell your townhouse better than any other brokerage.
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$ 585,826 

$554,900

$611,037

$530,000

$594,937

$560,000
$514,225

$459,900

$522,321

$475,000

$546,221

$496,000

SOUTH SURREY / WHITE ROCK

The MLS® HPI takes into consideration what averages and 
medians do not – items such as lot size, age, number of rooms, 
etc. The most commonly traded set of these attributes describes 
the composite of the typical or ‘benchmark’ property type in a 
given area. Prices paid for homes with these attributes determine 
benchmark home prices.

Townhouses have configurations which lay between apartment 
units and freehold non strata buildings, such as bungalows and 
two-storey houses. Owners typically pay co-ownership fees for 
maintenance and enjoy exclusive access to a part of the lot.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Townhouses in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock          101                $494,700             1.2%       15.2%
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 2015 2016 CHANGE

Unit Sales (by Month)

JANUARY 37 85 129.7%
FEBRUARY 50 101 102.0%
MARCH 66 101 53.0%
APRIL 73 113 54.8%
MAY 89 101 13.5%
JUNE 
Totals 315 501 59.0%



Price Segment ($)                   New Listings Added        Unit Sales

0 – 300,000 0 0 -

300,001 – 350,000 1 0 0%

350,001 – 400,000 3 1 33%

400,001 – 450,000 7 4 57%

450,001 – 500,000 12 7 58%

500,001 – 550,000 12 6 50%

550,001 – 600,000 4 7 175%

600,001 – 650,000 5 0 0%

650,001 – 700,000 5 1 20%

700,001 – 750,000 8 7 88%

750,001 – 800,000 5 4 80%

800,001 – 850,000 2 0 0%

850,001 – 900,000 5 4 80%

900,001 – 950,000 3 4 133%

950,001 – 1,000,000 3 0 0%

1,000,000+ 6 4 67%

Totals 81 49 60%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT
Sales-to-New-
Listings Ratio

PAGE 10Faith’s Exclusive South Surrey White Rock Analysis

THE REAL NEIGHBOURHOOD RESULTS: JUNE 2016 THE REAL NEIGHBOURHOOD RESULTS: JUNE 2016

JUNE - TOWNHOUSES

FAITH’S KEY INSIGHTS:

n  Only 65 new listings for townhouses came onto the South Surrey-
White Rock market in June, the lowest level in four months. The 
expected happened, as the typical new listing was on the market 
for only 8 days before it sold, and the benchmark price increased a 
further 5.3% from a month earlier, to $521,000.

n  More new townhouses are coming to the South Surrey-White Rock, 
but in the mean time, buyers are facing a fairly low inventory. 

n  Partly as a result of less inventory, townhouse sales in South Surrey-
White Rock were down 24.6% in June from a year earlier and about 
50% lower than in May. Still, the 49 sales in June represented a 
sales-to-new listing ratio of 75%, indicative of a strong seller’s market 
and lots of demand. 

n  Townhouse buyers face some challenges because of the fast sales, 
rising prices and lack of inventory in some neighbourhoods. This 
increases the chance of multiple offers on listings, and pressure to 
make no-subject offers. Faith Wilson Group offers our exclusive Peace 
of Mind Guarantee for Buyers, which allows you to buy with calm 
confidence, regardless of market conditions. It is among the reasons 
Faith Wilson was honoured this year with a Lifetime Achievement 
Award in recognition of being a leading real estate agency for more 
than 20 years.
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$ 585,826 

$554,900

$611,037

$530,000

$594,937

$560,000

$680,912

$589,900$522,321

$475,000

$546,221

$496,000

SOUTH SURREY / WHITE ROCK

The MLS® HPI takes into consideration what averages and 
medians do not – items such as lot size, age, number of rooms, 
etc. The most commonly traded set of these attributes describes 
the composite of the typical or ‘benchmark’ property type in a 
given area. Prices paid for homes with these attributes determine 
benchmark home prices.

Townhouses have configurations which lay between apartment 
units and freehold non strata buildings, such as bungalows and 
two-storey houses. Owners typically pay co-ownership fees for 
maintenance and enjoy exclusive access to a part of the lot.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Townhouses in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock          49                $521,000                5.3%       21.3%
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 2015 2016 CHANGE

Unit Sales (by Month)

JANUARY 37 85 129.7%
FEBRUARY 50 101 102.0%
MARCH 66 101 53.0%
APRIL 73 113 54.8%
MAY 89 101 13.5%
JUNE 65 49 -24.6%
Totals 380 550 44.7%



Unit Sales (by Quarter)

Q1

Q2

Q3

Q4
Year-to-Date Totals

2015
153

227

380

2016
287

263

550

Change (%)

87.6%

15.9%

44.7%

PAGE 11Faith’s Exclusive South Surrey White Rock Analysis

THE REAL NEIGHBOUHOOD RESULTS: Q2 2016 THE REAL NEIGHBOURHOOD RESULTS: Q2 2016

Q2 - TOWNHOUSES

Sales-To-New

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

Price Segment ($)                  New Listings Added          Unit Sales 

0 – 300,000 4 2 50%

300,001 – 350,000 2 3 150%

350,001 – 400,000 23 11 48%

400,001 – 450,000 38 37 97%

450,001 – 500,000 56 45 80%

500,001 – 550,000 21 25 119%

550,001 – 600,000 26 26 100%

600,001 – 650,000 21 17 81%

650,001 – 700,000 16 16 100%

700,001 – 750,000 19 19 100%

750,001 – 800,000 24 16 67%

800,001 – 850,000 9 10 111%

850,001 – 900,000 17 15 88%

900,001 – 950,000 6 9 150%

950,001 – 1,000,000 4 4 100%

1,000,000+ 13 8 62%

Totals 299 263 88%

FAITH’S KEY INSIGHTS:

n  It should be no surprise that the townhouse market in South Surrey-
White Rock remains at a record-setting pace, with sales up nearly 
16% in Q2 compared to the same period a year ago. Townhouses 
now have a benchmark price of $521,000, which is about a third 
of the detached house price in this community. This is a huge price 
gap, considering that townhouses can provide ground-level living, 
often with a yard and private parking. We suspect townhouse prices, 
which increased 21.3% from a year ago, may rise further in both 
South Surrey and White Rock.

n  Active listings for townhouses in South Surrey-White Rock had 
plunged 68.8% from a year earlier at the end of Q2, with just 85 
new listings coming to the market in June. Considering the increased 
level of buyers, we recommend that townhouse sellers who plan on 
selling should list right now. The typical new listing is on the market 
for a median of just 7 days before it sells and benchmark prices are 
at record highs.

n  Townhouse sellers may be reluctant to list their property because 
they fear they won’t be able to buy again in the South Surrey-
White Rock area. Faith Wilson Group’s professional team includes 
a resident mortgage expert who can advise sellers on line-of-credit 
and bridge loan strategies that can safely secure a home before the 
existing home is sold. As well, we offer the exclusive Peace of Mind 
Guarantee for Sellers and the Peace of Mind Guarantee for Buyers, 
your assurance that you can make a decision with confidence.

SALES PRICE QUARTERLY TREND
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Q2 2015 Q3 2015      Q4 2015      Q1 2016 Q2 2016

Sales-to-New-
Listings Ratio

SALES & BENCHMARK

The MLS® HPI takes into consideration what averages and 
medians do not – items such as lot size, age, number of rooms, 
etc. The most commonly traded set of these attributes describes 
the composite of the typical or ‘benchmark’ property type in a 
given area. Prices paid for homes with these attributes determine 
benchmark home prices.

Townhouses have configurations which lay between apartment 
units and freehold non strata buildings, such as bungalows and 
two-storey houses. Owners typically pay co-ownership fees for 
maintenance and enjoy exclusive access to a part of the lot.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Townhouses in South Surrey White Rock.

MLS® Neighbourhood     Units Sold         December 2015          1 Month      1 Year

S Surrey White Rock 263 $521,000 5.30 21.3
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THE REAL NEIGHBOURHOOD RESULTS: APR 2016

APRIL - APARTMENTS /CONDOS

SOUTH SURREY / WHITE ROCK

Price Segment ($)                 New Listings Added           Unit Sales               

0 – 200,000 14 18 129%

200,000 – 225,000 5 7 140%

225,001 – 250,000 6 12 200%

250,001 – 275,000 9 8 89%

275,001 – 300,000 10 11 110%

300,001 – 325,000 11 15 136%

325,001 – 350,000 16 18 113%

350,001 – 375,000 9 9 100%

375,001 – 400,000 11 5 45%

400,001 – 425,000 3 4 133%

425,001 – 450,000 2 1 50%

450,001 – 500,000 11 3 27%

500,001 – 600,000 5 4 80%

600,001 – 700,000 2 5 250%

700,000 – 800,000 3 2 67%

800,000 + 7 6 86%

Totals 124 128 103.2%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: APR 2016

FAITH’S KEY INSIGHTS:
n  Remember a few months ago when we advised buyers that the high 

inventory of condominium apartments allowed the luxury of leisurely 
shopping? Well, scratch that now. Listings simply can’t keep up with 
the record demand, with sales of condo apartment up 28.2% in April, 
and 74.4% higher during the first four months of this year, compared 
with 2015. The number of active listings has fallen a startling 48.8% 
from a year ago.

n  What is an hour worth? Last week a friend was standing in her stylish 
apartment near the Nico Wind Golf Course in South Surrey at 11 a.m. 
At noon she stepped off the Canada Line in Vancouver’s Yaletown. The 
benchmark price for a South Surrey condominium is $290,900, while it 
is $754,500 for a Yaletown condo. The math explains a lot about why 
so many young Vancouverites are looking to make a move to South 
Surrey-White Rock.

n  Investors are very active in the South Surrey-White Rock market for a 
number of reasons. First, benchmark prices for condominiums have 
increased 13.6% in the past year and are currently rising at about 3% 
per month. Second, the rental vacancy rate for apartments is near zero. 
And also, the recent B.C. legislation on assignment sales that comes 
into force on May 16 excludes pre-sale condominium assignments. 
Finally, new Strata Property Act changes make it easier for owners in 
older condominium projects to disband the Strata and sell the entire 
building for redevelopment. 
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The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Apartment units are characterized by being part of a multi-unit 
building. Occupants of apartment units may or may not have 
direct access to the lot from their units. There are also no parts of 
the lot whereby access is reserved for only one of the co-owners 
or apartment occupants.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Apartment in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock            128 $290,900 1.4% 17.6%           

 2015 2016 CHANGE

Unit Sales (by Month)

JANUARY 46 78 69.6%
FEBRUARY 53 121 128.3%
MARCH 57 109 91.2%
APRIL 78 128 64.1%
MAY 
JUNE 
Totals 234 436 86.3%
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THE REAL NEIGHBOURHOOD RESULTS: MAY 2016

MAY - APARTMENTS /CONDOS

SOUTH SURREY / WHITE ROCK

Price Segment ($)                 New Listings Added           Unit Sales               

0 – 200,000 9 14 156%

200,000 – 225,000 8 6 75%

225,001 – 250,000 4 10 250%

250,001 – 275,000 10 13 130%

275,001 – 300,000 16 8 50%

300,001 – 325,000 5 7 140%

325,001 – 350,000 12 11 92%

350,001 – 375,000 7 10 143%

375,001 – 400,000 9 8 89%

400,001 – 425,000 2 3 150%

425,001 – 450,000 3 6 200%

450,001 – 500,000 4 5 125%

500,001 – 600,000 5 7 140%

600,001 – 700,000 7 2 29%

700,000 – 800,000 6 5 83%

800,000 + 12 5 42%

Totals 119 120 100.8%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: MAY 2016

FAITH’S KEY INSIGHTS:
n  Sales of condominiums in South Surrey-White Rock are up 75% so far 

this year compared to 2015, which itself was one of the hottest markets 
ever seen. In May, an average of more than three condominiums sold 
every day and sales were up 44% from a year earlier. This really is 
amazing. But buyers should not feel overwhelmed. Our team has been 
working in the Metro Vancouver market for decades and our agents 
know every condominium project and all of the prices in South Surrey-
White Rock. We are delighted to guide buyers to the right apartment to 
match a budget and a lifestyle.

n  The benchmark condominium price in South Surrey-White Rock was 
$297,600 in May. We suggest this represents excellent value. That 
price is about half that in Vancouver or South Delta, for instance, and 
nearly $200,000 below the Richmond benchmark. We work with 
many buyers from across Metro Vancouver who are discovering the 
advantages of investing and living in South Surrey-White Rock. We 
believe we will be working with many more this year. 

n  The sweet spot for condominium prices in South Surrey-White Rock 
is from $250,000 to $275,000, which posted 13 sales and a 100% 
sales-to-new-listing ratio in May. But 13 buyers also purchased 
a local condominium for $200,000 or less in May. At this price, a 
down payment of $10,000 or less will get a first-time into the South 
Surrey-White Rock market, where condominium apartment prices 
have increased 20.5% in the past year. The math works out for both 
short-term investors and for those seeking a long-time lifestyle in a 
progressive and beautiful community.
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The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Apartment units are characterized by being part of a multi-unit 
building. Occupants of apartment units may or may not have 
direct access to the lot from their units. There are also no parts of 
the lot whereby access is reserved for only one of the co-owners 
or apartment occupants.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Apartment in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock            120                $297,600             2.3%        20.5%           

 2015 2016 CHANGE

Unit Sales (by Month)

JANUARY 46 78 69.6%
FEBRUARY 53 121 128.3%
MARCH 57 109 91.2%
APRIL 78 128 64.1%
MAY 75 120 60.0%
JUNE 
Totals 309 556 79.9%
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THE REAL NEIGHBOURHOOD RESULTS: JUNE 2016

JUNE - APARTMENTS /CONDOS

SOUTH SURREY / WHITE ROCK

Price Segment ($)                 New Listings Added           Unit Sales               

0 – 200,000 3 8 267%

200,000 – 225,000 1 5 500%

225,001 – 250,000 4 4 100%

250,001 – 275,000 3 3 100%

275,001 – 300,000 21 9 43%

300,001 – 325,000 8 9 113%

325,001 – 350,000 10 6 60%

350,001 – 375,000 8 6 75%

375,001 – 400,000 16 7 44%

400,001 – 425,000 4 5 125%

425,001 – 450,000 4 2 50%

450,001 – 500,000 9 3 33%

500,001 – 600,000 8 5 63%

600,001 – 700,000 7 2 29%

700,000 – 800,000 2 3 150%

800,000 + 9 3 33%

Totals 117 80 68.4%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: JUNE 2016

FAITH’S KEY INSIGHTS:
n  South Surrey-White Rock is in the midst of a sizzling early summer 

market for condominiums. Sales in June were up 11.1% from June 
2015 and, so far this year, 636 condos have sold, up an amazing 
66.9% from 2015, which itself was a near-unprecedented sales year. 

n  The benchmark price of a condominium in South Surrey-White Rock is 
now $310,600. This is 27.5% higher than in mid-2015, but we suggest 
it still represents excellent value in the Lower Mainland market, where 
the overall benchmark price for a condo is $448,400. There are few 
communities that offer great beaches, excellent amenities and perhaps 
the sunniest weather in the Metro Vancouver area, all characteristic of 
South Surrey-White Rock.

n  Should you buy in a low-rise condominium building or in a high-rise? We 
are often asked this question and the answer always depends on your 
circumstances. Generally, there is wider selection of low-rise condos in 
South Surrey-White Rock, and prices are often lower than in concrete 
high-rises. However, high-rise condos are popular with investors 
and some foreign buyers and they tend to be quieter and offer more 
amenities, but are usually priced at a premium compared to low-rise 
units. Our team is familiar with all condominium apartment projects in 
this area and we can help you decide what is the best match for your 
budget and your lifestyle. 
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The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Apartment units are characterized by being part of a multi-unit 
building. Occupants of apartment units may or may not have 
direct access to the lot from their units. There are also no parts of 
the lot whereby access is reserved for only one of the co-owners 
or apartment occupants.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Apartment in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock            80               $310,600             4.4%        27.5%           

 2015 2016 CHANGE

Unit Sales (by Month)

JANUARY 46 78 69.6%
FEBRUARY 53 121 128.3%
MARCH 57 109 91.2%
APRIL 78 128 64.1%
MAY 75 120 60.0%
JUNE 72 80 11.1%
Totals 381 636 66.9%
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THE REAL NEIGHBOURHOOD RESULTS: Q2 2016

Q2 - APARTMENTS /CONDOS

Price Segment ($)                 New Listings Added           Unit Sales               

0 – 200,000 26 40 154%

200,000 – 225,000 14 18 129%

225,001 – 250,000 14 26 186%

250,001 – 275,000 22 24 109%

275,001 – 300,000 47 28 60%

300,001 – 325,000 24 31 129%

325,001 – 350,000 38 35 92%

350,001 – 375,000 24 25 104%

375,001 – 400,000 36 20 56%

400,001 – 425,000 9 12 133%

425,001 – 450,000 9 9 100%

450,001 – 500,000 24 11 46%

500,001 – 600,000 18 16 89%

600,001 – 700,000 16 9 56%

700,000 – 800,000 11 10 91%

800,000 + 28 14 50%

Totals 360 328 91.1%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: Q2 2016

FAITH’S KEY INSIGHTS:
n  The condominium market in South Surrey-White Rock is sizzling this 

summer. Sales were up 45.8% in Q2 compared to the same three-month 
period in 2015, to 328, and running 66.9% higher for the first six months 
of this year. At the same time, active listings are down 61% from 2015 
as of the end of Q2, to just 143 in the South Surrey-White Rock market. 
Buyers must be able to act quickly when they find a condo they want. 
This means having financing established and knowing exactly what their 
subjects are. 

n  Despite the hectic activity, the benchmark price of a condominium in 
South Surrey-White Rock was $310,600 in Q2, even after a 27.5% 
increase from a year earlier. Little wonder, then, that we are seeing so 
many buyers and investors coming into this market from other areas 
of Metro Vancouver. The condo price here is less than half that of the 
west side of Vancouver, for instance, and nearly $150,000 less than the 
Greater Vancouver benchmark.

n  The condominium market in South Surrey-White Rock is setting 
unprecedented sales and price levels and, to be frank, we don’t see any 
end to it. With the possibility of buying a condo with a 5% down payment 
in a market where prices are rising five times faster annually, many first-
timers, retirees and investors will continue to buy. Buyers also get to enjoy 
life in a fabulous area of Metro Vancouver and still be just an hour from 
downtown Vancouver. My advice is that if the location and liestyle suits 
your needs, buy a condo here this summer. 
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$380,000
$360,000
$340,000
$320,000
$300,000
$280,000
$260,000

$327,283

$295,000

$340,988

$285,000

$342,442

$308,900

$348,389

$319,950

$373,590

$325,000

Q2 2015 Q3 2015      Q4 2015      Q1 2016 Q2 2016 – 
Me

dia
n S

ale
s P

ric
e

– 
Av

era
ge

 Sa
les

 Pr
ice

DAYS ON MARKET QUARTERLY TREND
80

70 

60

50

40 

30 

20

67

40

60

41

63

44 46

22

33

13

Q2 2015 Q3 2015      Q4 2015      Q1 2016 Q2 2016 – 
Me

dia
n D

ay
s o

n M
ark

et 
–

Av
era

ge
 Da

ys 
on

 M
ark

et 

Da
ys

Sales-to-New- 
Listings Ratio

Unit Sales (by Quarter)

Q1

Q2

Q3

Q4
Year-to-Date Totals

2015
156

225

381

2016
308

328

636

Change (%)

97.4%

45.8%

66.9%

SALES & BENCHMARK 

The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Apartment units are characterized by being part of a multi-unit 
building. Occupants of apartment units may or may not have direct 
access to the lot from their units. There are also no parts of the 
lot whereby access is reserved for only one of the co-owners or 
apartment occupants.

The MLS® HPI Benchmark Price shown above represents the 
current expected sales price for a typical or “Benchmark” Apartment 
in South Surrey White Rock.

MLS® Neighbourhood     Units Sold        September 2015          1 Month      1 Year

S Surrey White Rock 328   $310,600 4.40  27.5



Selling
your Home?

Call us at
604-224-5277

 or visit

When you choose to sell
your home with Faith Wilson Group,
YOU get something that is unique in the market, 
Our three part FWG Peace of Mind Seller's guarantee:

1. Communications Guarantee
2. Accolades and Achievements Authenticity Guarantee 
3. 68 Point Professional Services Guarantee.


