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Restrictions usher in 
a more disciplined 
environment. 

The third quarter of 2016 
saw a series of moves 
by the different levels 
of government adding 
restrictions to residential 
property transactions, and 

even encroaching on the rights of property owners.

The changes began with the B.C. government 
changing regulations on real estate contract 
assignments – triggered by unethical use of 
a legal process. This was followed in August 
by the B.C. government’s 15% tax on foreign 
residential home buyers in Metro Vancouver. 

In September, the federal government 
moved to tighten insurance on mortgages 
for buyers who have low down payments. 
These new mortgage rules include increasing 
the qualification threshold, reducing the 
amortization period, and setting a credit score 
of at least 600. 

Meanwhile, the City of Vancouver moved 
to impose a tax on empty homes and has 
announced plans to restrict short-term rentals. 
They may even prohibit short-term rentals that 
are not in private residences.

The federal government has made it a 
requirement that private home sales be 
reported to the Canada Revenue Agency, in an 
effort to scrutinize transactions where sellers 
may try to falsely claim a capital gains tax 
exemption on the sale of a primary residence.

This November, Ottawa will also begin 
consultation with lenders, such as Canada’s 
major banks, on sharing the risk of mortgage 
insurance. This may lead to tighter qualifications 
for low-equity and high-ratio homebuyers. 

We were already starting to see the market slowing 
from its frenzy of upwards activity in the first half 
of 2016. The governments’ announcements 

created enough uncertainty in the market that 
buyers appear to have decided to take a step back 
to assess their decisions. It is unlikely we will see 
as many multiple-bid offers that characterized the 
past year in most of Metro Vancouver. 

Yet, as homebuyers and sellers will soon 
discover, the fundamentals of the real estate 
market in Metro Vancouver remains solid: 
thousands of people are moving in every year 
from across Canada and around the world; 
there is a shortage of detached houses and 
townhouses and demand for condominiums 
will increase; mortgage rates remain at historic 
levels; the rental vacancy rate is near zero.

What has changed is that it is now paramount 
that sellers and buyers work with a proven, 
professional real estate agency that has been 
successful through decades of market cycles. 
Real estate peers honoured Faith Wilson 
Group this year with a lifetime achievement 
award for service, performance and ethics. 
This is now a more disciplined, demanding 
environment and we promise to continue to 
ensure that you will have all of the information 
that you require to make fully informed buying 
and selling decisions. 

Warmest Regards,
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New Rules Change Metro Vancouver’s Housing Market

The information included in this report is based on residential sales data and statistical information sourced and compiled from the Real Estate Board of Greater Vancouver’s MLXchange database and the REALTOR Link® website. The information is 
current as of January 15 2016 and is subject to change by the REBGV. Faith Wilson Realty Group Inc., makes no guarantees as to the accuracy of the information provided and is not responsible for changes, errors or omissions to this information.

Discover YOUR neighbourhood's 
real estate market activity, 

trends & benchmark pricing.

Finding the right home in the right 
neighbourhood can be a challenge. 
That is why we have our exclusive 
Neighbourhood Profiles available for you 
on our web site. Each profile features: 
• Information on the neighbourhood's 

schools, housing, recreation, shopping, 
restaurants, transportation and more.

• A summary of CURRENT active listings, 
arranged by property type and showing the 
number of units available and the median 
asking price.

• Up-to-date MLS® HPI Benchmark prices AND 
price changes from one month to five years - 
a rich resource to instantly see the price trend 
of the type of home you are interested in, 
within your specific neighbourhood.

To do so, visit FaithWilsonGroup.com and find out about Vancouver Westside, 
Eastside, Downtown, North Vancouver, South Surrey and Richmond neighbourhoods. 
With more coming soon.



October, 2016 saw Federal 
Finance Minister Bill Morneau 
announce measures to set 
more uniform standards 
for insured mortgages, improve 
tax fairness and spread the 
government’s exposure to the 
housing market.

We see the stricter qualifications for some 
insured mortgages (including the popular 
five year fixed rate option) as likely to have 
the most impact, tempering sales activity 
across all of Canada’s markets―not just in 
Vancouver and Toronto. 

Starting on October 17, 2016, all new 
mortgage borrowers with a down payment of 
less than 20% and seeking mortgage insurance 
(high-ratio mortgages) will be required to 
qualify at the posted rate for a conventional 
mortgage for a five-year term (presently 

4.64%) or the contract rate, whichever is 
higher. Currently, this qualifying requirement 
is imposed only on insured mortgages with a 
variable rate or a fixed rate with a term of less 
than five years. Moreover, effective November 
30, 2016, the standards for low-ratio mortgage 
portfolio insurance will be same as those for 
insured high-ratio mortgages. This means that 
mortgages in a portfolio to be insured will be 
restricted to 25 year in length of amortization, 
a maximum of $1,000,000 in value, a credit 
score of 600 or higher, and a maximum Gross 
Debt Service of 39% and Total Debt Service of 
44% calculated with the posted rate for a five-
year conventional rate or the contract rate, 
whichever is higher.

Many, if not most, first-time buyers will 
experience a steep decline in housing 
affordability on October 17. New rules 
introduced by the Federal Government will 
cause the sharpest drop in the purchasing 
power of low equity home buyers in years. At 
a time when housing affordability is a critical 
issue, deliberately chopping millennials’ 
purchasing power by as much as 20 per cent 

will only exacerbate a well-known problem.

Under current rules, insured mortgages with 
variable rates and fixed terms under five years 
require home buyers to qualify at the five-year 
benchmark rate. However, if a borrower opts 
for a five-year or more fixed term, the borrower 
can qualify at his or her negotiated, discounted 
rate instead of the higher benchmark rate. 
This has long been a fixture of the Canadian 
mortgage market. As of October 17, 2016, ALL 
home buyers securing a high-ratio mortgage 
must qualify at the five-year benchmark rate, 
even if they have negotiated a lower five-year 
fixed term rate with their lender. Now, even 
the most credit conscious households face a 
dramatic reduction in their purchasing power.

PAGE 3Faith’s Exclusive South Surrey White Rock Analysis

Uniform Rules for all Insured Mortgages

Lorraine Gingras

Mortgage Specialist
RBC Royal Bank
604.315.6216
lorraine.gingras@rbc.com

Measuring Home Values - Good, Better and Best
Average Sales Price  
(Rating: Good)

The most frequently referenced, but least 
accurate Home Value Measurement is the 
Average Sales Price.

The Average Sales Price is simply the total 
value (in dollars) of all homes sold in a 
period, divided the total by the number of 
homes sold (individual units sold).

The Average Sales Price is one of the least 
effective Home Value Measurements due to 
how easily it can be skewed by extremely 
high or extremely low sales prices.

The Average Sales Price is generated from the 
combined unit sales of every neighbourhood, 
for each of the 3 property types. 

This provides a basic indication of pricing 
trends, but is more importantly used as a 
comparison to the Median Sales Price and 
the MLS® HPI Benchmark Price.

Median Sales Price   
(Rating: Better)

A less frequently referenced, but more 
accurate Home Value Measurement is the 
Median Sales Price.

The Median Sales Price is determined by 
listing all of the prices in a given area in a 
given period of time from lowest to highest 
and identifying the exact middle point.

This measure excludes the extremely high 
and low sales prices that can occur and 
focuses on the core of the market. 

Because of this, it provides a better gauge 
of pricing trends than the Average Sales 
Price does.

This provides a more accurate indication 
of pricing trends across the Westside and 
serves as an excellent comparison to the 
MLS® HPI Benchmark Price.

MLS® HPI Benchmark Price         
(Rating: Best)

One of the most accurate, but least 
common Home Value Measurements 
is the MLS® HPI Benchmark Price that 
is generated by the Real Estate Board of 
Greater Vancouver.

The HPI Benchmark Price employs 
advanced statistical modeling to estimate 
a sales price for a ‘typical’ property type 
in a given neighbourhood, as opposed 
to the average and median sales prices, 
which are based on actual sales results. 
It considers the characteristics and 
attributes of a property, such as lot size, 
age, number of bedrooms, etc. and keeps 
these attributes constant to measure 
true price inflation or deflation. It is 
therefore the most accurate Home Value 
Measurement available. 

Visit FaithWilsonGroup.com to see your neighbourhood's
MLS® HPI Benchmark Prices, for each type of home.
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THE REAL NEIGHBOURHOOD RESULTS: JULY 2016

Price Segment ($)                   New Listings Added        Unit Sales

0 – 800,000 3 1 33%

800,001 – 900,000 6 6 100%

900,001 – 1,000,000 22 8 36%

1,000,001 – 1,200,000 37 18 49%

1,200,001 – 1,400,000 40 13 33%

1,400,001 – 1,600,000 52 24 46%

1,600,001 – 1,800,000 23 9 39%

1,800,001 – 2,000,000 17 8 47%

2,000,001 – 2,200,000 12 4 33%

2,200,001 – 2,400,000 10 7 70%

2,400,001 – 2,600,000 14 2 14%

2,600,001 – 2,800,000 9 1 11%

2,800,001 – 3,000,000 7 3 43%

3,000,000 – 4,000,000 26 7 27%

4,000,000 – 5,000,000 6 0 0%

5,000,001 + 11 1 9%

Totals 295 112 38%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: JULY 2016

SALES PRICE MONTHLY TREND

FAITH’S KEY INSIGHTS:

n  Multiple offers are now largely absent from the South Surrey-White 
Rock detached house marketplace. Sales were back to a pace of 
three detached houses per day during July and the benchmark price 
increased by less than 4% from a month earlier. In other words, we 
are seeing a more balanced market than what we have seen over the 
previous 18 months. Sellers are competing with a large inventory, 
with 510 active listings in July, as sales slowed. This is when sellers 
need the advice and guidance of a professional real estate agency 
that has real experience in different and changing markets.

n  Over the past twenty years we have seen many real estate ups and 
downs and two things remain constant. The market has always 
recovered and prices have continued to increase. Faith Wilson Group’s 
confidence in the future for South Surrey-White Rock is expressed in 
our exclusive Peace of Mind Guarantees for Buyers and Sellers. We 
guarantee our service to you regardless of the market environment. 

n  It is estimated that 1,000 more children will enroll in Surrey schools 
this September that did a year ago, an indication of both the fastest-
growing municipality in B.C. and an expected increase in housing 
demand. If you are a potential detached house seller close to one of 
the many great schools in South Surrey and White Rock, this may be 
a great time to list your property.
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The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Benchmarks and indices for “Detached single family homes” 
are generated as a composite of One- and Two-storey detached 
single family homes. These homes are independent structures 
that are typically built on land that exceeds the footprint of the 
building on each of its sides. Ownership of the surrounding 
land (typically less than 40,000 square foot lot), entrance and 
associated lesser structures is an integral and inseparable part of 
the home. The generation of indices for this particular composite 
category of homes is generated for FVREB.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Detached in South Surrey White Rock.

SOUTH SURREY / WHITE ROCK

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock          112               $1,437,600             3.7%        48.9%

 2015 2016 CHANGE

Unit Sales (by Month)

FEBRUARY 147 242 64.6%
MARCH 173 259 49.7%
APRIL 209 236 12.9%
MAY 202 212 5.0%
JUNE 193 148 -23.3%
JULY 171 112 -34.5%
Totals 1,095 1,209 10.4%

JULY - SINGLE FAMILY DETACHED HOMES
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THE REAL NEIGHBOURHOOD RESULTS: AUG 2016

Price Segment ($)                   New Listings Added        Unit Sales

0 – 800,000 4 2 50%

800,001 – 900,000 5 1 20%

900,001 – 1,000,000 14 7 50%

1,000,001 – 1,200,000 26 10 38%

1,200,001 – 1,400,000 39 10 26%

1,400,001 – 1,600,000 26 5 19%

1,600,001 – 1,800,000 9 3 33%

1,800,001 – 2,000,000 11 3 27%

2,000,001 – 2,200,000 5 2 40%

2,200,001 – 2,400,000 12 2 17%

2,400,001 – 2,600,000 14 0 0%

2,600,001 – 2,800,000 8 2 25%

2,800,001 – 3,000,000 5 2 40%

3,000,000 – 4,000,000 17 4 24%

4,000,000 – 5,000,000 6 1 17%

5,000,001 + 8 0 0%

Totals 209 54 26%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: AUG 2016

SALES PRICE MONTHLY TREND

FAITH’S KEY INSIGHTS:

n  Earlier this summer, a developer paid $21.7 million for approximately 12 
acres near 21st Avenue and 165th Street, and townhouse developers 
are paying from $1.8 million to $2.2 million per acre for South Surrey 
sites this year. We note this because in the shifting housing market 
that defined South Surrey-White Rock in August, some may have lost 
sight of the fact that this area is still growing, still drawing thousands of 
newcomers. In August, detached house sales were down 64.9% from 
a year earlier. Keep calm. This is an aberration, with a normal summer 
slowdown fueled by the new tax on foreign buyers.

n  The benchmark price of a detached house in South Surrey-White Rock 
was up just 0.3% in August from a month earlier. The detached price 
benchmark is now $1.49 million, but the overall average house price 
is down nearly $200,000 from June, an indication that the higher-end 
market is being affected the most by the lower sales.

n  Buyers and sellers should understand the psychology that comes into 
play when there is a sudden shift in a housing market. A year ago, when 
sales and prices were setting month-over-month highs, some buyers 
waved multiple bids and waived subjects in a fear of missing out. Today, 
with all of the same fundamentals in place, many buyers have left the 
market even though there is a healthy inventory of detached houses and 
price increases have moderated. Psychologists may have an explanation 
for this behaviour, but as Realtors® our decades of experience has 
shown that it is the deal you make for yourself that matters, not what is 
swirling around in the overall market and the media.
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The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Benchmarks and indices for “Detached single family homes” 
are generated as a composite of One- and Two-storey detached 
single family homes. These homes are independent structures 
that are typically built on land that exceeds the footprint of the 
building on each of its sides. Ownership of the surrounding 
land (typically less than 40,000 square foot lot), entrance and 
associated lesser structures is an integral and inseparable part of 
the home. The generation of indices for this particular composite 
category of homes is generated for FVREB.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Detached in South Surrey White Rock.

SOUTH SURREY / WHITE ROCK

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock            54                $1,495,800             0.3%       46.1%

 2015 2016 CHANGE

Unit Sales (by Month)

MARCH 173 259 49.7%
APRIL 209 236 12.9%
MAY 202 212 5.0%
JUNE 193 148 -23.3%
JULY 171 112 -34.5%
AUGUST 134 54 -59.7%
Totals 1,082 1,021 -5.6%

AUGUST - SINGLE FAMILY DETACHED HOMES
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THE REAL NEIGHBOURHOOD RESULTS: SEP 2016

Price Segment ($)                   New Listings Added        Unit Sales

0 – 800,000 0 2 #DIV/0!

800,001 – 900,000 1 3 300%

900,001 – 1,000,000 14 5 36%

1,000,001 – 1,200,000 32 7 22%

1,200,001 – 1,400,000 36 3 8%

1,400,001 – 1,600,000 34 6 18%

1,600,001 – 1,800,000 16 3 19%

1,800,001 – 2,000,000 14 1 7%

2,000,001 – 2,200,000 7 3 43%

2,200,001 – 2,400,000 11 3 27%

2,400,001 – 2,600,000 9 0 0%

2,600,001 – 2,800,000 9 2 22%

2,800,001 – 3,000,000 5 1 20%

3,000,000 – 4,000,000 24 4 17%

4,000,000 – 5,000,000 3 1 33%

5,000,001 + 7 0 0%

Totals 222 44 20%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: SEP 2016

SALES PRICE MONTHLY TREND

FAITH’S KEY INSIGHTS:

n  The population of South Surrey-White Rock is around 92,000 people, up 
18% in the past decade and household incomes are among the highest in 
B.C. So how come only 44 detached houses sold in all September? That is 
down 70% from September 2015 and the lowest monthly level in years. Most 
point to the new foreign-buyer tax, but it goes deeper than that. Some buyers 
hesitate to commit to perhaps the biggest financial decision of their life, quite 
understandable considering the media noise that has surrounded real estate 
for the last few months. Faith Wilson Group has seen it all through the past 
decades. Be calm and carry on. The fundamentals remain solid. Buyers and 
listings are seeking balance and there will be great opportunities as they do.

n  A total of 146 new listings for detached houses came to South Surrey-
White Rock in September. The sales-to-new-listing ratio fell to 20%, 
representing a buyer’s market. For those thinking of purchasing a 
detached house in one of the top markets in Canada, this indicator 
shows that a window of opportunity has opened, at least for now.

n  Sellers should not feel pressured to drop their listing price due to sudden change 
in housing sales, provided they are confident their price is honest and accurate. 
For example, local sales of detached houses priced from $2 million to $2.2 
million had the highest sales ratio in September, with 43% of the 7 listings 
selling. Also, 33% of detached houses in South Surrey-White Rock priced from 
$4 million to $5 million sold in September. Faith Wilson Group is a true believer 
that accurate pricing leads to quicker sales, recognizing that buyers react to not 
only price, but to the perception of true value.
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The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Benchmarks and indices for “Detached single family homes” 
are generated as a composite of One- and Two-storey detached 
single family homes. These homes are independent structures 
that are typically built on land that exceeds the footprint of the 
building on each of its sides. Ownership of the surrounding 
land (typically less than 40,000 square foot lot), entrance and 
associated lesser structures is an integral and inseparable part of 
the home. The generation of indices for this particular composite 
category of homes is generated for FVREB.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Detached in South Surrey White Rock.

SOUTH SURREY / WHITE ROCK

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock            44                $1,459,800           -2.4%       38.6%

 2015 2016 CHANGE

Unit Sales (by Month)

APRIL 209 236 12.9%
MAY 202 212 5.0%
JUNE 193 148 -23.3%
JULY 171 112 -34.5%
AUGUST 134 54 -59.7%
SEPTEMBER 146 44 -69.9%
Totals 1,055 806 -23.6%

SEPTEMBER - SINGLE FAMILY DETACHED HOMES
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THE REAL NEIGHBOURHOOD RESULTS: Q3 2016

Q3 - SINGLE FAMILY DETACHED HOMES

Price Segment ($)                   New Listings Added        Unit Sales

0 – 800,000 7 5 71%

800,001 – 900,000 12 10 83%

900,001 – 1,000,000 50 20 40%

1,000,001 – 1,200,000 95 35 37%

1,200,001 – 1,400,000 115 26 23%

1,400,001 – 1,600,000 112 35 31%

1,600,001 – 1,800,000 48 15 31%

1,800,001 – 2,000,000 42 12 29%

2,000,001 – 2,200,000 24 9 38%

2,200,001 – 2,400,000 33 12 36%

2,400,001 – 2,600,000 37 2 5%

2,600,001 – 2,800,000 26 5 19%

2,800,001 – 3,000,000 17 6 35%

3,000,000 – 4,000,000 67 15 22%

4,000,000 – 5,000,000 15 2 13%

5,000,001 + 26 1 4%

Totals 726 210 29%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: Q3 2016

SALES PRICE QUARTERLY TREND

FAITH’S KEY INSIGHTS:

n  Detached house sales during Q3 in South Surrey-White Rock abruptly 
fell 53.4% from a year ago, to 210, and were down 60% from the 
second quarter of this year. The sales-to-new-listing ratio fell to 
29%, clearly a buyer’s market, triggered when the ratio slips below 
40%.  Compared to the second quarter, benchmark detached prices 
dropped 2.4%. Savvy buyers recognize that a window of opportunity 
has opened, however briefly.  

n  There was a flurry of buyer activity in the Q3 for lowered-priced detached 
houses in South Surrey-White Rock, with 35 buyers purchasing a house 
for $1 million or less. In the $900,000 to $1 million range, 83% of the 
12 new listings sold. But there was steady action at other price points. 
For instance, the most popular price for buyers was detached houses 
from $1 million to $1.2 million and from $1.4 million to $1.6 million 
with a total of 70 sales. Another 18 houses sold at prices above $3 
million. The message: buyers are active in all price ranges. 

n  More than 1.25 million people are forecast to move into Metro 
Vancouver by 2040 and that is 24 years away (If you remember Expo 
86, you may be surprised that was 30 years ago). South Surrey-White 
Rock is already among the fastest growing areas by population in B.C., 
and today the benchmark price in this area is $1.45 million, up 38.6% 
from 2015. What do you think the typical house will sell for in 2040? 
The bottom line is that, with limited land and unlimited in-migration, it 
looks like house prices are just beginning to increase. 

Unit Sales (by Quarter)

Q1

Q2

Q3

Q4
Year-to-Date Totals

2015
430

604

451

1,485

2016
689

596

210

1,495

Change (%)

60.2%

-1.3%

-53.4%

0.7%
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Sales-to-New-
Listings Ratio

SALES & BENCHMARK

The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Benchmarks and indices for “Detached single family homes” are 
generated as a composite of One- and Two-storey detached single 
family homes. These homes are independent structures that are 
typically built on land that exceeds the footprint of the building on each 
of its sides. Ownership of the surrounding land (typically less than 
40,000 square foot lot), entrance and associated lesser structures 
is an integral and inseparable part of the home. The generation of 
indices for this particular composite category of homes is generated 
for FVREB.

The MLS® HPI Benchmark Price shown above represents the current 
expected sales price for a typical or “Benchmark” Detached in South 
Surrey White Rock.

MLS® Neighbourhood     Units Sold         December 2015          1 Month      1 Year 

S Surrey White Rock 210 $1,459,800                 -2.4%      38.6%



Price Segment ($)                   New Listings Added        Unit Sales

0 – 300,000 0 0 -

300,001 – 350,000 2 1 50%

350,001 – 400,000 1 1 100%

400,001 – 450,000 9 3 33%

450,001 – 500,000 17 7 41%

500,001 – 550,000 16 11 69%

550,001 – 600,000 7 5 71%

600,001 – 650,000 3 2 67%

650,001 – 700,000 9 3 33%

700,001 – 750,000 9 5 56%

750,001 – 800,000 6 3 50%

800,001 – 850,000 5 3 60%

850,001 – 900,000 6 1 17%

900,001 – 950,000 3 2 67%

950,001 – 1,000,000 2 2 100%

1,000,000+ 5 3 60%

Totals 100 52 52%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT
Sales-to-New-
Listings Ratio
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THE REAL NEIGHBOURHOOD RESULTS: JULY 2016 THE REAL NEIGHBOURHOOD RESULTS: JULY 2016

FAITH’S KEY INSIGHTS:

n  There are at least a dozen new townhouse projects currently marketing 
in South Surrey, all priced above the benchmark price for existing 
townhouses. Still, there remains a shortage of townhouses in both 
markets. In July only 71 new listings for townhouses came to the 
market, down 19% from a year earlier, and the typical listing sold 
within a median of just 8 days. The benchmark price increased 3.8% 
from a month earlier, to $540,700. With the new school year looming, 
we advise townhouse owners that if it fits your plans, right now could 
be great time to list your property for sale. 

n  The local townhouse sector is now attracting a very broad range of 
buyers, from first-time buyers and young families to people downsizing 
from detached houses. For sellers, this requires a sophisticated 
marketing strategy that combines online and social media, multiple 
languages, print advertising, and right down to effective signage. 
You may never know where the next buyer will come from, so it is 
important to have your listings reach the broadest market possible.

n  Sales of townhouses have slowed, with the 39 sales in July representing 
a 45% decline from July 2015 and the lowest monthly sales this year. 
This gives buyers a greater opportunity to carefully assess listings. 
While it remains a seller’s market, there is less pressure than in 
previous months. We urge buyers to work with their agent to tour 
projects, look closely at the amenities and read through the strata 
minutes as they prepare to make such an important decision.
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$ 585,826 

$554,900

$610,679

$530,000

$594,937

$560,000

$699,347

$593,998

$648,750

$583,950$546,221

$496,000

SOUTH SURREY / WHITE ROCK

The MLS® HPI takes into consideration what averages and 
medians do not – items such as lot size, age, number of rooms, 
etc. The most commonly traded set of these attributes describes 
the composite of the typical or ‘benchmark’ property type in a 
given area. Prices paid for homes with these attributes determine 
benchmark home prices.

Townhouses have configurations which lay between apartment 
units and freehold non strata buildings, such as bungalows and 
two-storey houses. Owners typically pay co-ownership fees for 
maintenance and enjoy exclusive access to a part of the lot.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Townhouses in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock           52                 $540,700             3.8%       25.4%
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 2015 2016 CHANGE

Unit Sales (by Month)

FEBRUARY 50 101 102.0%
MARCH 66 101 53.0%
APRIL 73 113 54.8%
MAY 89 101 13.5%
JUNE 65 60 -7.7%
JULY 71 52 -26.8%
Totals 414 528 27.5%

JULY - TOWNHOUSES



Price Segment ($)                   New Listings Added        Unit Sales

0 – 300,000 0 0 -

300,001 – 350,000 0 0 -

350,001 – 400,000 1 0 0%

400,001 – 450,000 3 6 200%

450,001 – 500,000 17 5 29%

500,001 – 550,000 11 8 73%

550,001 – 600,000 5 2 40%

600,001 – 650,000 5 2 40%

650,001 – 700,000 8 2 25%

700,001 – 750,000 7 2 29%

750,001 – 800,000 3 5 167%

800,001 – 850,000 3 2 67%

850,001 – 900,000 5 1 20%

900,001 – 950,000 2 1 50%

950,001 – 1,000,000 1 0 0%

1,000,000+ 3 2 67%

Totals 74 38 51%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT
Sales-to-New-
Listings Ratio
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THE REAL NEIGHBOURHOOD RESULTS: AUG 2016 THE REAL NEIGHBOURHOOD RESULTS: AUG 2016

FAITH’S KEY INSIGHTS:

n  We would really like to say that the shortage of townhouses in South 
Surrey-White Rock is easing, but that is simply not the case. Because 
of high land prices, developers are more likely to build condominiums 
than townhouses due to the greater density and potential yield. Also, 
demand has been so strong for so long that the inventory of existing 
townhouses is challenged. In August, for instance, there were only 
105 active townhouse listings South Surrey-White Rock, down nearly 
40% from a year earlier. Right now we are seeing a bit of breather, 
because sales in August were also down. But if you are thinking of 
listing your townhome for sale, now is a good time as buyers get back 
home from holiday and back into the autumn market 

n  The benchmark price for a townhouse in South Surrey-White Rock in 
August, at $558,800, was up 3.3% from July and 28.4% higher than in 
August 2015. The typical listing was on the market for a median of just 
12 days before it sold. This is slightly slower than the 8-day median over 
the last three months, but homes are still selling quite fast.

n  Sales of townhouses in August in South Surrey-White Rock fell 57.3% 
compared to August 2015 and the sales-to-listing ratio trended in 
favour of purchasers. Buyers should take this time to get back to the 
basics of home shopping: have your agent compile lists of properties 
that fit your lifestyle and budget; nail down your finances; and drive by 
townhouses that interest you at different times of the week and of the 
day. Walk the neighbourhood. Right now you have a very good chance 
of finding the exact townhouse you are looking for, and you may be 
the only one bringing in an offer to purchase.
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$ 585,826 

$554,900

$610,679

$530,000

$594,937

$560,000

$699,347

$593,998

$648,750

$583,950

$635,658

$557,500

SOUTH SURREY / WHITE ROCK

The MLS® HPI takes into consideration what averages and 
medians do not – items such as lot size, age, number of rooms, 
etc. The most commonly traded set of these attributes describes 
the composite of the typical or ‘benchmark’ property type in a 
given area. Prices paid for homes with these attributes determine 
benchmark home prices.

Townhouses have configurations which lay between apartment 
units and freehold non strata buildings, such as bungalows and 
two-storey houses. Owners typically pay co-ownership fees for 
maintenance and enjoy exclusive access to a part of the lot.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Townhouses in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock           38                 $558,800            3.3%       29.4%
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 2015 2016 CHANGE

Unit Sales (by Month)

MARCH 66 101 53.0%
APRIL 73 113 54.8%
MAY 89 101 13.5%
JUNE 65 60 -7.7%
JULY 71 52 -26.8%
AUGUST 73 38 -47.9%
Totals 437 465 6.4%

AUGUST - TOWNHOUSES



Price Segment ($)                   New Listings Added        Unit Sales

0 – 300,000 0 0 -

300,001 – 350,000 0 0 -

350,001 – 400,000 2 2 100%

400,001 – 450,000 6 2 33%

450,001 – 500,000 16 11 69%

500,001 – 550,000 12 3 25%

550,001 – 600,000 11 5 45%

600,001 – 650,000 5 4 80%

650,001 – 700,000 16 4 25%

700,001 – 750,000 4 1 25%

750,001 – 800,000 5 5 100%

800,001 – 850,000 9 1 11%

850,001 – 900,000 2 2 100%

900,001 – 950,000 2 0 0%

950,001 – 1,000,000 0 2 -

1,000,000+ 5 1 20%

Totals 95 43 45%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT
Sales-to-New-
Listings Ratio
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THE REAL NEIGHBOURHOOD RESULTS: SEP 2016 THE REAL NEIGHBOURHOOD RESULTS: SEP 2016

FAITH’S KEY INSIGHTS:

n  Sometimes when a market becomes volatile, it is helpful to look at 
median prices, which can provide a more immediate price gauge. In 
South Surrey-White Rock the widely quoted townhouse benchmark 
price was up 1.2% in September to $565,700. However, the 
townhouse median price – the halfway point – was $590,000, up 
$33,000 from August. This is despite a 32.8% drop in September 
sales from September 2015. Sometimes the median is the message 
and sometimes you have to read between the lines. 

n  There were 95 listings for townhouses in September, giving buyers a 
healthy selection but sending notice to sellers that they have to remain 
sharp to compete, since sales dropped to just 43 in the month. This 
is still a seller’s market, but only barely. As a seller, make sure your 
property is sparkling, that the price is accurate and that you have 
the services of a seasoned professional real estate agency with a 
proven marketing strategy that will reach as many qualified buyers 
as possible.

n  The strongest townhouse price range for September buyers in South 
Surrey-White Rock in September was from $450,001 to $500,000, 
with 11 sales and a 69% sales-to-new-listing ratio. Yet, only 33% 
of the 6 townhouse priced just a bit lower, at from $400,001 to 
$450,000, sold and only 25% of the 11 priced a tad higher, from 
$500,001 to $550,000 sold. Yes, even a 5% difference can change 
buyer demand that much. The message is for sellers to be certain 
your listing is precisely priced.
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$610,679

$530,000

$594,937

$560,000

$699,347

$593,998

$648,750

$583,950

$635,658

$557,500

$629,809

$590,000

SOUTH SURREY / WHITE ROCK

The MLS® HPI takes into consideration what averages and 
medians do not – items such as lot size, age, number of rooms, 
etc. The most commonly traded set of these attributes describes 
the composite of the typical or ‘benchmark’ property type in a 
given area. Prices paid for homes with these attributes determine 
benchmark home prices.

Townhouses have configurations which lay between apartment 
units and freehold non strata buildings, such as bungalows and 
two-storey houses. Owners typically pay co-ownership fees for 
maintenance and enjoy exclusive access to a part of the lot.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Townhouses in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock           43                $565,700             1.2%       30.6%
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 2015 2016 CHANGE

Unit Sales (by Month)

APRIL 73 113 54.8%
MAY 89 101 13.5%
JUNE 65 60 -7.7%
JULY 71 52 -26.8%
AUGUST 73 38 -47.9%
SEPTEMBER 64 43 -32.8%
Totals 435 407 -6.4%

SEPTEMBER - TOWNHOUSES



Unit Sales (by Quarter)

Q1

Q2

Q3

Q4
Year-to-Date Totals

2015
153

227

208

694

2016
287

274

133

588

Change (%)

87.6%

20.7%

-36.1%

18.0%
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THE REAL NEIGHBOUHOOD RESULTS: Q3 2016 THE REAL NEIGHBOURHOOD RESULTS: Q3 2016

Q3 - TOWNHOUSES

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

Price Segment ($)                  New Listings Added          Unit Sales 

0 – 300,000 0 0 -

300,001 – 350,000 2 1 50%

350,001 – 400,000 4 3 75%

400,001 – 450,000 18 11 61%

450,001 – 500,000 50 23 46%

500,001 – 550,000 39 22 56%

550,001 – 600,000 23 12 52%

600,001 – 650,000 13 8 62%

650,001 – 700,000 33 9 27%

700,001 – 750,000 20 8 40%

750,001 – 800,000 14 13 93%

800,001 – 850,000 17 6 35%

850,001 – 900,000 13 4 31%

900,001 – 950,000 7 3 43%

950,001 – 1,000,000 3 4 133%

1,000,000+ 13 6 46%

Totals 269 133 49%

FAITH’S KEY INSIGHTS:

n  We wish we could report that the townhouse shortage in South 
Surrey-White Rock would ease soon, but that is not the case. 
There were 208 new listings for townhouses during Q3 and we 
doubt this level will increase by much. So far in 2016, only 145 
new multi-family homes started in all of Surrey and just 5 in White 
Rock, and few of these will be townhouses, probably no more than 
40 in total. If you are planning to list a townhouse for sale, now 
may be a good time.

n  The typical listing for a South Surrey-White Rock townhouse was 
on the market for a median of just 9 days before it sold in Q3. 
The fastest sales are being seen with properties that are open-
house ready and priced precisely. Faith Wilson Group is third-party 
recognized for selling homes faster and at higher prices than any 
other agency in Vancouver. Our company received the a Lifetime 
Achievement Award from the Real Estate Board in 2016 for more 
than 20 years of leadership in sales, service and ethics. We would 
be proud to work with you for the sale of your townhouse. 

n  The most popular townhouse price range for in Q3 in South 
Surrey-White Rock was $450,000 to $500,000 with 50 new 
listings and 23 sales. However, the greatest sales success was 
for the 14 new listings priced at from $750,000 to $800,000, 
which experienced a 93% sales-to-new-listing ratio. We see a 
lot of down-sizers moving from houses in the city to townhouses 
in South surrey-White Rock, but we also see up-sizers bringing 
families from their condos and right-sizers who prefer the lower-
maintenance lifestyle of a townhouse community. Townhouses 
just appeal to so many types of buyers.

SALES PRICE QUARTERLY TREND

Q3 2015 Q4 2015 Q1 2016 Q2 2016 Q3 2016
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Sales-to-New-
Listings Ratio

SALES & BENCHMARK

The MLS® HPI takes into consideration what averages and 
medians do not – items such as lot size, age, number of rooms, 
etc. The most commonly traded set of these attributes describes 
the composite of the typical or ‘benchmark’ property type in a 
given area. Prices paid for homes with these attributes determine 
benchmark home prices.

Townhouses have configurations which lay between apartment 
units and freehold non strata buildings, such as bungalows and 
two-storey houses. Owners typically pay co-ownership fees for 
maintenance and enjoy exclusive access to a part of the lot.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Townhouses in South Surrey White Rock.

MLS® Neighbourhood     Units Sold         December 2015          1 Month      1 Year

S Surrey White Rock 133 $565,700      1.2%          30.6%
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THE REAL NEIGHBOURHOOD RESULTS: JULY 2016

SOUTH SURREY / WHITE ROCK

Price Segment ($)                 New Listings Added           Unit Sales               

0 – 200,000 3 5 167%

200,000 – 225,000 3 3 100%

225,001 – 250,000 3 4 133%

250,001 – 275,000 4 5 125%

275,001 – 300,000 7 8 114%

300,001 – 325,000 9 8 89%

325,001 – 350,000 8 3 38%

350,001 – 375,000 6 10 167%

375,001 – 400,000 16 7 44%

400,001 – 425,000 6 3 50%

425,001 – 450,000 10 1 10%

450,001 – 500,000 11 4 36%

500,001 – 600,000 11 8 73%

600,001 – 700,000 7 2 29%

700,000 – 800,000 1 1 100%

800,000 + 2 1 50%

Totals 107 73 68.2%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: JULY 2016

FAITH’S KEY INSIGHTS:
n  Sales are finally catching up with listings, creating somewhat of a 

shortage of condominiums in South Surrey White Rock. In July, active 
listings for condo apartments were down 55% from a year earlier to 
just 142. So far this year, 717 condominiums have sold in the area, 
up 57.7% from the same period in 2015, to give an indication of the 
demand. The benchmark price in July was up 6.1% from a month 
earlier, to $329,700,

n  In the first seven months of this year, 106 new multi-family homes 
started in White Rock, but not all of these are strata condominiums so 
it appears that inventory will remain tight. The typical condo listing is 
on the market for about 9 days before it sells. The conditions remain 
strongly in the seller’s favour in this strong seller’s market. 

n  You can still find two-bedroom condominiums in White Rock for less 
than $300,000, even less than $275,000, which is perhaps the best-
kept secret in the Lower Mainland housing market. Sure, there are 
million+ dollar condominiums in this beachfront community, but White 
Rock also provides affordable apartments, even for families.  Faith 
Wilson Group knows the White Rock South Surrey market very well and 
would be delighted to help buyers locate a condo that precisely matches 
your budget in one of the greatest neighbourhoods in British Columbia. 

$420,000
$400,000
$380,000
$360,000
$340,000
$320,000
$300,000

Sales-to-New- 
Listings Ratio

Da
ys

60 

50

40

30 

20

10

0 

DAYS ON MARKET MONTHLY TREND

– 
Me

dia
n D

ay
s o

n M
ark

et 
–

Av
era

ge
 Da

ys 
on

 M
ark

et 

 FEB MAR APR MAY JUN JUL

47

21

39

22

35

14

28

10

20

10

46

24

SALES PRICE MONTHLY TREND

– 
Me

dia
n S

ale
s P

ric
e

– 
Av

era
ge

 Sa
les

 Pr
ice

$356,210

$312,000 

$358,036

$320,000

$380,220

$329,000

$394,049

$349,000

$373,173

$352,000

$346,915

$325,000

 FEB MAR APR MAY JUN JUL

The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Apartment units are characterized by being part of a multi-unit 
building. Occupants of apartment units may or may not have 
direct access to the lot from their units. There are also no parts of 
the lot whereby access is reserved for only one of the co-owners 
or apartment occupants.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Apartment in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock            73                 $329,700              6.1%        33.7%           

 2015 2016 CHANGE

Unit Sales (by Month)

FEBRUARY 53 121 128.3%
MARCH 57 109 91.2%
APRIL 78 128 64.1%
MAY 75 122 62.7%
JUNE 72 106 47.2%
JULY 80 73 -8.8%
Totals 415 659 58.8%

JULY - APARTMENTS /CONDOS
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THE REAL NEIGHBOURHOOD RESULTS: AUG 2016

SOUTH SURREY / WHITE ROCK

Price Segment ($)                 New Listings Added           Unit Sales               

0 – 200,000 3 3 100%

200,000 – 225,000 1 2 200%

225,001 – 250,000 3 2 67%

250,001 – 275,000 4 3 75%

275,001 – 300,000 11 10 91%

300,001 – 325,000 2 6 300%

325,001 – 350,000 13 7 54%

350,001 – 375,000 9 7 78%

375,001 – 400,000 11 6 55%

400,001 – 425,000 2 2 100%

425,001 – 450,000 7 5 71%

450,001 – 500,000 6 3 50%

500,001 – 600,000 1 4 400%

600,001 – 700,000 2 4 200%

700,000 – 800,000 3 1 33%

800,000 + 0 1 -

Totals 78 66 84.6%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: AUG 2016

FAITH’S KEY INSIGHTS:
n  Fast sales of condominium in South Surrey-White Rock have finally caught 

up with inventory. In August, there were just 133 active listings, down 
57% from August of 2016. This reflects the strong sales in the region, 
with 589 condominium apartments purchased in the past six months, 
a 40% increase from the same period in 2015. While sales slowed in 
August, this is partly due to a lack of choice on the market. If you are 
planning to list a condominium for sale, this may be a prime time.

n  The South Surrey-White Rock condominium market is caught in a 
demographic demand squeeze. Surrey has the highest proportion of 
millennials – those aged 19 to 35 – in Metro Vancouver. Yet South 
Surrey-White Rock has one of the fastest growing populations of retirees 
in Canada. Since first-time buyers and downsizers are key segments of 
the condo apartment market, demand has and will remain intense in the 
South Surrey-White Rock region.

n  Slower sales of apartments this summer have opened an opportunity 
for first-time buyers in the South Surrey-White Rock market. Sales were 
down 11.9% in August from a year earlier, while the benchmark price 
was up 38.5% from a year ago to $344,000. Yet, 22 new listings in 
August were priced at $300,000 or less and half of these were priced 
at $275,00 or less. We fully expect a rally in condo apartment sales this 
autumn and suggest that now may a good time for first-time buyers to 
be making that first important step into building equity. 
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The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Apartment units are characterized by being part of a multi-unit 
building. Occupants of apartment units may or may not have 
direct access to the lot from their units. There are also no parts of 
the lot whereby access is reserved for only one of the co-owners 
or apartment occupants.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Apartment in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock            66                 $344,000              4.4%        38.5%           

 2015 2016 CHANGE

Unit Sales (by Month)

MARCH 57 109 91.2%
APRIL 78 128 64.1%
MAY 75 122 62.7%
JUNE 72 106 47.2%
JULY 80 73 -8.8%
AUGUST 59 66 11.9%
Totals 421 604 43.5%

AUGUST - APARTMENTS /CONDOS
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THE REAL NEIGHBOURHOOD RESULTS: SEP 2016

SOUTH SURREY / WHITE ROCK

Price Segment ($)                 New Listings Added           Unit Sales               

0 – 200,000 3 1 33%

200,000 – 225,000 7 2 29%

225,001 – 250,000 1 1 100%

250,001 – 275,000 9 2 22%

275,001 – 300,000 5 3 60%

300,001 – 325,000 7 2 29%

325,001 – 350,000 11 6 55%

350,001 – 375,000 9 7 78%

375,001 – 400,000 17 6 35%

400,001 – 425,000 5 4 80%

425,001 – 450,000 4 4 100%

450,001 – 500,000 10 3 30%

500,001 – 600,000 6 1 17%

600,001 – 700,000 2 2 100%

700,000 – 800,000 2 1 50%

800,000 + 9 1 11%

Totals 107 46 43.0%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: SEP 2016

FAITH’S KEY INSIGHTS:
n  South Surrey-White rock is an amazing community, and the resilience of 

South Surrey-White Rock condominium buyers has kept this market very 
active. In September, 46 properties were purchased and buyers have 
purchased a total of 541 units this year, a 27% increase from the same 
9-month period in 2015. While September sales slowed from a year 
earlier, new listings stayed constant, at 107. The result was a 43% sales-
to-new-listing ratio, which is an indicator of a balanced market for condos.

n  Bargain hunters were out in force in September, with 17 buyers 
purchasing a condominium apartment in South Surrey-White Rock for 
$350,000 or less and 9 buying for less than $300,000. We also saw the 
MLS® HPI Benchmark Price falling 1.2% in September from a month 
earlier, to $339,900. These factors combined mean buyers should keep 
their eyes open for opportunities this fall that they may have been snapped 
up during the late spring frenzy.

n  First-time buyers and other borrowers requiring mortgage insurance would 
be advised to act quickly if they wish to close a sale before October 17. 
That is when the federal government brings in tough new regulations for 
mortgage insurance applicants that will reduce your effective purchasing 
power. Faith Wilson Group has a mortgage professional on the team who 
can advise on timing and strategy as these new, and likely permanent, 
changes roll out. 
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The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Apartment units are characterized by being part of a multi-unit 
building. Occupants of apartment units may or may not have 
direct access to the lot from their units. There are also no parts of 
the lot whereby access is reserved for only one of the co-owners 
or apartment occupants.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Apartment in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock            46                 $339,900             -1.2%        33.9%           

 2015 2016 CHANGE

Unit Sales (by Month)

APRIL 78 128 64.1%
MAY 75 122 62.7%
JUNE 72 106 47.2%
JULY 80 73 -8.8%
AUGUST 59 66 11.9%
SEPTEMBER 62 46 -25.8%
Totals 426 541 27.0%

SEPTEMBER - APARTMENTS /CONDOS



PAGE 15Faith’s Exclusive South Surrey White Rock Analysis

THE REAL NEIGHBOURHOOD RESULTS: Q3 2016

Q3 - APARTMENTS /CONDOS

Price Segment ($)                 New Listings Added           Unit Sales               

0 – 200,000 9 9 100%

200,000 – 225,000 11 7 64%

225,001 – 250,000 7 7 100%

250,001 – 275,000 17 10 59%

275,001 – 300,000 23 21 91%

300,001 – 325,000 18 16 89%

325,001 – 350,000 32 16 50%

350,001 – 375,000 24 24 100%

375,001 – 400,000 44 19 43%

400,001 – 425,000 13 9 69%

425,001 – 450,000 21 10 48%

450,001 – 500,000 27 10 37%

500,001 – 600,000 18 13 72%

600,001 – 700,000 11 8 73%

700,000 – 800,000 6 3 50%

800,000 + 11 3 27%

Totals 292 185 63.4%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: Q3 2016

FAITH’S KEY INSIGHTS:
n  As could be expected, the condominium market in South Surrey-White 

Rock continued its hot pace during Q3, with 185 sales. Even though this 
was down 8% from Q3 2015, the sales-to-new-listing ratio was above 
63%, clearly a seller’s market. Key reasons are price and demographics. 
A condo in this area has a benchmark price one-third that of a detached 
house and $156,000 less than the typical townhouse. A lot of retirees are 
seeking condo apartments in the area, as are first-time buyers. 

n  Some bargains are showing up in the South Surrey-White Rock 
condominium market, perhaps a reflection of the foreign buyer tax that 
caused a more prolonged slowdown than the usual summer doldrums. 
Noteworthy is that in Q3, nearly two-dozen buyers paid $250,000 or less 
for a condominium. With even 10% down, this means mortgage payments 
that are below local monthly rental prices. When you start looking at it like 
that, we understand why buyers get excited about affordable housing in 
one of the nicest neighbourhoods in Canada.

n  The price point where South Surrey-White Rock buyers and sellers merged 
in Q3 was $350,000 to $375,000, where 100% of the 24 new listings 
sold. The most active price range in Q3 was from $375,001 to $400,000 
with 44 new listings, but here only 43% of listings sold. However, sales 
success was 73% for the 11 condos priced from $600,000 to $700,000.  
This shows that buyers are seeking value and not just price. If your condo 
price is fair and accurate, there is an eager buyer for it. 
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Sales-to-New- 
Listings Ratio

Unit Sales (by Quarter)

Q1

Q2

Q3

Q4
Year-to-Date Totals

2015
156

225

201

582

2016
308

356

185

849

Change (%)

97.4%

58.2%

-8.0%

45.9%

SALES & BENCHMARK 

The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Apartment units are characterized by being part of a multi-unit 
building. Occupants of apartment units may or may not have direct 
access to the lot from their units. There are also no parts of the 
lot whereby access is reserved for only one of the co-owners or 
apartment occupants.

The MLS® HPI Benchmark Price shown above represents the 
current expected sales price for a typical or “Benchmark” Apartment 
in South Surrey White Rock.

MLS® Neighbourhood     Units Sold        September 2015          1 Month      1 Year

S Surrey White Rock 185   $339,900                -1.2%         33.9%



1 What makes you different? 
Why should I list with you?  

What unique strategies do you use? 

Today, it is a much tougher and more 
dynamic real estate market than it was 
even 5 years ago.  A successful agent 
stays up-to-speed on the complex, 
multi-dimensional marketing needed 
to reach all buyers, including mobile 
and internet-savvy consumers and 
international prospects. 

2 How many properties have 
you marketed and sold in the 

last 12 months? 

Did you know that only 10% of 
Vancouver agents sold more than 
10 homes in the last 12 months? 
Working with top producers ensures 
you are receiving the benefit of their 
experience, resources and their 
proven plan to deliver a successful 
sale. 

3 How many contracts have 
you negotiated in the last 10 

years?

The more contracts negotiated and 
the more exposure to cross cultural 
scenarios translate into better advice 
which delivers better results for you.  

4 Do you work solo or with a team? 

There are simply too many steps 
in the full process for a solo agent to 
do a great job of everything. A team 
approach is the only way to ensure you 
receive the attention to detail and the 
full service and consistent coverage that 
you deserve.

5 How do you manage all showings 
across all of your listings?

Consider that taking off the basic two 

weeks of holidays, stats and 1 day per 
week means your solo agent misses 
74 days (20%) of the year to meet 
face to face with prospective buyers 
and highlight the best of your home. 
Does the agent have licensed property 
showing specialists as part of their team 
or do they miss opportunities to show 
and sell?

6 What is your pricing strategy 
for my home?

A realistic, market-based price point 
will attract the full scope of buyers 
and not just those looking to  “steal 
the deal”. Setting the right price 
requires skill, experience, plus local 
market trends knowledge. 

7 How long, on average, does it 
take your listings to sell? 

Ask if the agent tends to sell a home 
faster or slower than average and 
compare that answer to your goals; 
this is an indicator of their expertise.

8 Beyond posting my home on 
MLS and its related pickup 

sites, where will my home be 
marketed online?

Today, 92% of home buyers use the 
internet during their home buying 
process and nearly half of buyers look 
online as their first step. Does he/she 
have a website dedicated exclusively 
to showcasing their clients’ homes? 
Does the agent’s internet marketing 
plan assure accessibility in Chinese 
and optimization for mobile devices? 

9 Do you provide references 
from past clients?

A trustworthy agent will be delighted 
to provide references from satisfied 
clients for you to review. 

10  What homes have you 
sold in my area?

An informed agent will provide 
you with their performance in your 
neighbourhood and area.

11 Do you provide a written 
schedule of the services 

you deliver?

A set of performance promises will 
clearly detail what you can expect 
from the agent, including recourse if 
they don’t deliver. 

12 Do you provide regular, 
updated market evaluations 

on my home?

Once your home is listed, how often 
do you update me on relevant market 
activity and overview?

13 What is your marketing 
budget for my home so as to 

stand out versus comparable listings? 

What percent of the agent’s 
commission will be dedicated to the 
marketing budget and how does this 
compare? 

14 What marketing media 
mix will you use to display 

my home to the widest array of 
potential buyers? 

Successful agents use a mix of search 
advertising, social media plus web sites 
for Vancouver, China, the U.S. and other 
international markets, and print media. 

14 IMPORTANT QUESTIONS
SELLERS need answered before hiring a real estate agent

to market & sell your home!

Literally tens of thousands of dollars are riding on the agent you hire to market, present and negotiate 
the sale of your Vancouver home. And let’s face it - in real estate, as in life - not all things are created 
equal. Honest answers to these questions  from the agents you are interviewing will help you to decide 
whom to entrust to market and sell your home for top dollar with the least amount of hassle. 

In closing, the sale of your 
home is likely one of the 
largest financial decisions 
you will make. The right 
agent with the skills, the 
plans and the commitment 
will deliver distinctly better 
results. 

We present these questions 
for your consideration in 
order that you make the 
right decision for you and 
your family. Please use these 
questions as a foundation for 
making the right choice for 
your needs.


