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The BC Assessment 
notices that homeowners 
have seen likely came as 
shock to some. But what 
needs to be understood 
is that a large increase in 
your property assessment 
will not automatically 
translate into a big 

increase in your property taxes. 

Property taxes are actually affected by 
comparing the average change in your city to 
your home’s assessment. Homeowners whose 
assessments rose by less than the average can 
expect a break in their property tax.

Also, the BC government provides a $570 grant 
to homeowners to help lower property taxes on 
principal residences priced up to $1.6 million. 
Above that level, the grant is reduced $5 per 
$1,000 value. There is also an appeal process and, 
for seniors, the opportunity to defer property taxes.

We will likely see adjustments in next year’s 
assessments, because some homes are being 
listed now below the 2017 BC Assessments, 
which were based on prices in the white-hot 
market of June 2016. The combined residential 
price in Metro Vancouver was down 2.2% as 
of Q4 2016 as compared to the first half of 
the year, though prices for townhouses and 
condominium apartments were slightly higher.

LOOKING FORWARD

Lower prices relative to mid-2016 are just 
one of the changes we will see in the Metro 
Vancouver housing market this year. 

We believe 2017 will see more inclusive 
zoning and planning to meet the needs of 
urban families. There is a greater recognition, 
for example, of the market demand for 
three-bedroom stratas by families in the 
Metro region. The inclusion of such larger 
townhouses and apartments are being seen 
near urban hubs from Yaletown to Richmond 
Centre and east to Brentwood and Lougheed. 

Other options to keep young families in the 
Metro area include infill and Laneway houses, 
plus more duplexes and triplexes.

Dramatic government intervention changed 
Metro Vancouver’s residential real estate 
environment in 2016. Buyers and sellers 
have been adjusting to taxation on foreign 
purchasers, tougher mortgage regulations and 
the new B.C. government program to support 
first-time buyers with down payment loans.

Faith Wilson Group has decades of experience 
in the Metro Vancouver market and our team 
is up to date with all the changes. We look 
forward once more to helping buyers find  
 
 
 
 
 

the home of their dreams and helping sellers 
achieve the maximum value for their homes 
in the least possible time. Our team backs up 
their professional service and advice with our 
exclusive Peace of Mind Guarantees. This is 
your assurance of confidence, regardless of 
market conditions. Overall, 2017 should see 
a return to a more balanced housing market 
where the headlines will not be about frothy 
speculation, but on the success of families and 
young people in finding a home of their own. 

Warmest Regards,
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Sticker Shock and Looking Forward to 2017

The information included in this report is based on residential sales data and statistical information sourced and compiled from the Real Estate Board of Greater Vancouver’s MLXchange database and the REALTOR Link® website. The information is 
current as of January 15 2016 and is subject to change by the REBGV. Faith Wilson Realty Group Inc., makes no guarantees as to the accuracy of the information provided and is not responsible for changes, errors or omissions to this information.

Discover YOUR neighbourhood's 
real estate market activity, 

trends & benchmark pricing.

Finding the right home in the right 
neighbourhood can be a challenge. 
That is why we have our exclusive 
Neighbourhood Profiles available for you 
on our web site. Each profile features: 
• Information on the neighbourhood's 

schools, housing, recreation, shopping, 
restaurants, transportation and more.

• A summary of CURRENT active listings, 
arranged by property type and showing the 
number of units available and the median 
asking price.

• Up-to-date MLS® HPI Benchmark prices AND 
price changes from one month to five years - 
a rich resource to instantly see the price trend 
of the type of home you are interested in, 
within your specific neighbourhood.

To do so, visit FaithWilsonGroup.com and find out about Vancouver Westside, 
Eastside, Downtown, North Vancouver, South Surrey and Richmond neighbourhoods. 
With more coming soon.



On January 16, 2017 the BC 
Government will start to 
receive applications for its new 
‘Homeowner Mortgage and Equity 
Partnership program’ to “…assist 
residents of British Columbia who 
are eligible first-time homebuyers 
by providing repayable down 
payment assistance loans”. 

“The B.C. HOME Partnership program will meet 
the buyer’s contribution up to 5% of the home’s 
purchase price, to a maximum purchase price 
of $750,000. After five years, buyers can either 
repay their loan or enter into monthly payments 
at current interest rates. Loans through the 
program become due after 25 years – the same 
length as most mortgages.” Full details can be 
found at housingaction.gov.bc.ca.

I did some calculations and have a concern 
about the real value of this program to first-
time buyers in the Lower Mainland. For the first 
5 years the loan is interest- and payment-free. 

Then, payments begin after the 5 year grace 
period. However, I foresee situations where 
repayment could become a challenge for 
borrowers, especially those who are already 
stretching finances to purchase a home.

Here is an example: on a purchase price of 
$750,000 (the maximum under this program) 
with $75,000 down (10%), a borrower’s 
mortgage will start at $691,200 (this includes 
mandatory CMHC premiums). With a 5 
year fixed mortgage at 2.99% and 25 year 
amortization the payment would be $3,267.53. 
Additional costs with this purchase would 
include the Property Transfer Tax of $13,000, 
legal fees of approx. $1,200, moving fees and 
perhaps an amount for redecorating. We see 
a lot of down payment funds coming from 
borrowers’ RSPs – amounts that also have to 
be repaid – so for this example I will include an 
amount of $25,000 from the borrower’s RSP.

In 5 years the mortgage comes up for 
renewal and the BC Government loan’s grace 
period is over. The new mortgage balance is 
$590,686.75. Mortgage rates are expected to 

increase, so a realistic rate could be 5% at that 
time. The new monthly mortgage payment 
would be $3,435.47 (an extra $167.94). 
ADDITIONALLY, factor in $239.19/month for 
the BC Government loan and $138.83/month 
for the RSP repayment. The new monthly 
payment totals $3,813.50 – an extra $545.97 
per month. This is a 17% increase in monthly 
payments, and there is also the likelihood that 
maintenance fees would go up, as well as 
municipal taxes. First time buyers tend to be 
younger folks, who may have the anticipation of 
greater earning power as they gain experience 
in the work force. They may be counting on 
this to overcome the stress of higher monthly 
payments, but need to be aware of the financial 
reality at the other end of this government 
program when applying for the assistance.
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BC Government Offers Assistance for First-Time Buyers

Lorraine Gingras

Mortgage Specialist
RBC Royal Bank
604.315.6216
lorraine.gingras@rbc.com

Attention First Time Buyers – Want to Increase Your Net Worth?
Scenario 1: $425,000 Condo

Purchase Price: $425,000 • Your Down Payment: 5% = $21,250 • Closing Costs: ~$1,200
BC Property Transfer Tax: $0 for qualified 1st-time buyers, below $450,000

Your Total Investment: $22,450 • BC HOME Partnership Down Payment: 5% = $21,250
Total Mortgage Amount (includes CMHC Premium): $391,680

The BC HOME program offers an 
opportunity for a first time buyer 
to achieve a significant return 
over the next 5 years. 

This opportunity could apply to all first-time 
buyers, whether it's you, you and your partner, 
your brother or your sister, your daughter or 
son, or your granddaughter or grandson.

Step 1. Assemble the investment: the down 
payment and transaction expenses. Potential 
sources include: Savings, RRSPs, parents, 
early inheritance, selling under-performing 
investments or non-essential “toys”. 

Step 2. Qualify for the mortgage – our 
mortgage broker Lorraine can help with that.

Step 3. Determine the level of risk you are 
comfortable with. Our examples assume a 
growth rate that is half of the actual change 
over the past 5 years. 

Two last points to consider: you are paying 
yourself vs. rent for the next 60 months; capital 
gains on your primary residence is TAX FREE.

From what we see here, the numbers speak 
for themselves. Call us to work out your plan.

Assuming that:
• You qualify for the mortgage amount
• 2.99% 5-year mortgage, 25 years 

amortization
• You qualify for the HOME Program
• Maintain the mortgage for 60 months
• Sell in 60th month & pay back HOME 

loan in full, interest free
• Property value average annual growth = 3.55%

Your potential results:
Increase in equity: $75,098.22
Percent increase in equity: 335% (67% per year)
Taxes due on amount: $0 – No Capital Gains   
                  Tax on primary residence

Assuming that:
• You qualify for the mortgage amount
• 2.99% 5-year mortgage
• You qualify for the HOME Program
• Maintain the mortgage for 60 months
• Sell in 60th month & pay back HOME 

loan in full, interest free
• Property value annual average growth = 

3.072% (half that of the past 5 years!)

Your potential results:
Increase in equity: $154,199.04
Percent increase in equity: 298% (60% per year)
Taxes due on amount: $0 – No Capital Gains   
                    Tax on primary residence

Scenario 2: $750,000 Condo

Purchase Price: $750,000 • Your Down Payment: 5% = $37,500 • Closing Costs: ~$1,200
BC Property Transfer Tax: $13,000

Your Total Investment: $51,700 • BC HOME Partnership Down Payment: 5% = $37,500
Total Mortgage Amount (includes CMHC Premium): $691,200
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THE REAL NEIGHBOURHOOD RESULTS: OCT 2016

Price Segment ($)                   New Listings Added        Unit Sales

0 – 800,000 3 0 0%

800,001 – 900,000 5 3 60%

900,001 – 1,000,000 14 8 57%

1,000,001 – 1,200,000 28 14 50%

1,200,001 – 1,400,000 21 14 67%

1,400,001 – 1,600,000 26 10 38%

1,600,001 – 1,800,000 17 4 24%

1,800,001 – 2,000,000 9 5 56%

2,000,001 – 2,200,000 5 2 40%

2,200,001 – 2,400,000 10 2 20%

2,400,001 – 2,600,000 12 1 8%

2,600,001 – 2,800,000 5 4 80%

2,800,001 – 3,000,000 9 1 11%

3,000,000 – 4,000,000 8 5 63%

4,000,000 – 5,000,000 6 0 0%

5,000,001 + 5 1 20%

Totals 183 74 40%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: OCT 2016

SALES PRICE MONTHLY TREND

FAITH’S KEY INSIGHTS:

n  Buyers take note: in October there were 529 active listings for detached houses 
in South Surrey-White Rock, up 30% from October 2015, but only 57 sales, 
down 62.7% from the same month last year. It looks like we are seeing a 
change towards a buyer’s market, and we believe this is a great time to make 
your move. Your real estate agent must have all the tools ready to help you, 
from advice and assistance on preparing yourself for every buying situation, to 
establishing your price range, setting you up with carefully selected new listing 
alerts and getting you the most knowledgeable mortgage expert available. 

n  At a median, a detached house listed in South Surrey-White Rock sold 
within 18 days of listing in October, which is half the DOM in September 
and a sign that activity has picked up. Twenty houses listed at from $1.2 
million to $1.4 million in October achieved a 65% sales success ratio 
and 44% of the 9 listed at from $3 million to $4 million sold, about the 
same ratio as the 14 houses priced from $900,000 to $1 million. 

n  It is understandable that some buyers have been hesitant over the past 
few months as they try to evaluate the affect of government policies, from 
the foreign buyer tax to new regulations on mortgage insurance. Yet, in 
reality, the current environment in South Surrey-White Rock presents a 
rare opportunity for detached house buyers to achieve their dream home. 
Price increases have moderated, there is a huge selection to choose from, 
homes are taking longer to sell, multiple bids have mostly disappeared, 
your subjects can be achieved and mortgage rates remain near historic 
lows. Faith Wilson Group offers our exclusive Peace of Mind Guarantee for 
Buyers, which allows you to buy with confidence in this opportune market. 
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The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Benchmarks and indices for “Detached single family homes” 
are generated as a composite of One- and Two-storey detached 
single family homes. These homes are independent structures 
that are typically built on land that exceeds the footprint of the 
building on each of its sides. Ownership of the surrounding 
land (typically less than 40,000 square foot lot), entrance and 
associated lesser structures is an integral and inseparable part of 
the home. The generation of indices for this particular composite 
category of homes is generated for FVREB.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Detached in South Surrey White Rock.

SOUTH SURREY / WHITE ROCK

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock            74                $1,458,800           -0.1%       36.3%

 2015 2016 CHANGE

Unit Sales (by Month)

MAY 202 212 5.0%
JUNE 193 146 -24.4%
JULY 171 111 -35.1%
AUGUST 134 56 -58.2%
SEPTEMBER 146 62 -57.5%
OCTOBER 153 74 -51.6%
Totals 999 661 -33.8%

OCTOBER - SINGLE FAMILY DETACHED HOMES
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THE REAL NEIGHBOURHOOD RESULTS: NOV 2016

Price Segment ($)                   New Listings Added        Unit Sales

0 – 800,000 0 1 -

800,001 – 900,000 1 3 300%

900,001 – 1,000,000 5 2 40%

1,000,001 – 1,200,000 15 9 60%

1,200,001 – 1,400,000 23 15 65%

1,400,001 – 1,600,000 27 8 30%

1,600,001 – 1,800,000 3 4 133%

1,800,001 – 2,000,000 4 3 75%

2,000,001 – 2,200,000 6 2 33%

2,200,001 – 2,400,000 7 1 14%

2,400,001 – 2,600,000 7 0 0%

2,600,001 – 2,800,000 5 2 40%

2,800,001 – 3,000,000 6 0 0%

3,000,000 – 4,000,000 8 2 25%

4,000,000 – 5,000,000 2 0 0%

5,000,001 + 4 0 0%

Totals 123 52 42%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: NOV 2016

SALES PRICE MONTHLY TREND

FAITH’S KEY INSIGHTS:

n  For buyers seeking selection in South Surrey-White Rock, the choice is 
amazing and benchmark prices are down 1.7% from October alone. It 
seems the detached housing market has caught the same downdraft 
that has been sweeping through north of the Fraser River for the past 
few months. The symptoms are dramatically lower sales, stalled or 
reversing prices and a sales-to-new listing ratio that reflects a buyer’s 
market. What is different in South Surrey-White Rock is that inventory 
remains at fairly high levels. In November, 123 new listings came to the 
market, but there were only 38 sales.

n  Some analysts point to the foreign buyer tax for the sales slowdown in 
detached houses, but we don’t buy it for the South Surrey-White Rock 
area. First of all, sales began slowing in June before the tax came into 
effect and, second, this area does not have the same extent of foreign 
buyers as markets such as Richmond or Vancouver. The latest government 
statistics show just 0.9% of all recent Surrey sales were to foreign buyers.

n  After a remarkable 32% increase over the past year, price has become a key 
factor in detached housing sales in South Surrey-White Rock. In November, 
for example, 65% of the listings were priced above a benchmark of $1.4 
million but 65% of the sales were priced at $1.4 million or less. The highest 
sales-to-new listing ratio, 56%, was in the $1 million to $1.2 million range. 
At prices of more than $2 million, the sales ratio was 9.5%. Sellers must 
answer this question dispassionately and realistically: does your desired 
listing price accurately reflect market value? 
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The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Benchmarks and indices for “Detached single family homes” 
are generated as a composite of One- and Two-storey detached 
single family homes. These homes are independent structures 
that are typically built on land that exceeds the footprint of the 
building on each of its sides. Ownership of the surrounding 
land (typically less than 40,000 square foot lot), entrance and 
associated lesser structures is an integral and inseparable part of 
the home. The generation of indices for this particular composite 
category of homes is generated for FVREB.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Detached in South Surrey White Rock.

SOUTH SURREY / WHITE ROCK

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock            52                $1,433,900           -1.7%       32.3%

 2015 2016 CHANGE

Unit Sales (by Month)

JUNE 193 146 -24.4%
JULY 171 111 -35.1%
AUGUST 134 56 -58.2%
SEPTEMBER 146 62 -57.5%
OCTOBER 153 74 -51.6%
NOVEMBER 164 52 -68.3%
Totals 961 501 -47.9%

NOVEMBER - SINGLE FAMILY DETACHED HOMES
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THE REAL NEIGHBOURHOOD RESULTS: DEC 2016

Price Segment ($)                   New Listings Added        Unit Sales

0 – 800,000 1 0 0%

800,001 – 900,000 2 0 0%

900,001 – 1,000,000 3 6 200%

1,000,001 – 1,200,000 7 6 86%

1,200,001 – 1,400,000 7 3 43%

1,400,001 – 1,600,000 8 3 38%

1,600,001 – 1,800,000 3 1 33%

1,800,001 – 2,000,000 8 2 25%

2,000,001 – 2,200,000 5 2 40%

2,200,001 – 2,400,000 2 2 100%

2,400,001 – 2,600,000 2 0 0%

2,600,001 – 2,800,000 4 1 25%

2,800,001 – 3,000,000 3 0 0%

3,000,000 – 4,000,000 7 1 14%

4,000,000 – 5,000,000 2 0 0%

5,000,001 + 1 0 0%

Totals 65 27 42%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: DEC 2016

SALES PRICE MONTHLY TREND

FAITH’S KEY INSIGHTS:

n  There were 65 new listings for detached houses in South Surrey-White 
Rock in December, down 40.4% from December 2015, but sales 
dropped to just 27 houses, down 77.3% in the same period. As a buyer, 
the current environment provides the widest selection and, we suspect, 
some very motivated sellers. A total of 65 new listings came to the 
market in December, which is relatively high during the holiday season. 

n  The benchmark price of a South Surrey White Rock detached house in 
December was virtually unchanged from a month earlier, down just 0.3% 
to $1.43 million, but up 29.8% from a year earlier. Yet, price is a factor in 
this market: the highest sales and the highest sales-to-new-listing ratio 
were seen in the range of $900,000 to $1.2 million, with 12 sales, and 
a sales success ratio of nearly 90%. There were 25 listings and 6 sales 
for detached houses priced at $2 million or more. Across the market, the 
overall sales-to-new-listing ratio was 42%, signaling a balanced market, 
perhaps with a slight buyer’s advantage.

n  For most of the past 18 months, South Surrey-White Rock house sales were 
so strong that some sellers and their agents could be excused for taking 
things for granted. But there is risk going with an overly aggressive listing 
price or not doing the broad and smart marketing needed to reach the 
greatest number buyers. Now the market has changed and sellers need to 
be certain they are working with experienced, top producers to achieve the 
maximum value in the least possible time. Faith Wilson’s credentials were 
proven last year with the Real Estate Board’s Lifetime Achievement Award 
for performing at the top level of all Realtors® for 20 years.
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The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Benchmarks and indices for “Detached single family homes” 
are generated as a composite of One- and Two-storey detached 
single family homes. These homes are independent structures 
that are typically built on land that exceeds the footprint of the 
building on each of its sides. Ownership of the surrounding 
land (typically less than 40,000 square foot lot), entrance and 
associated lesser structures is an integral and inseparable part of 
the home. The generation of indices for this particular composite 
category of homes is generated for FVREB.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Detached in South Surrey White Rock.

SOUTH SURREY / WHITE ROCK

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock            27               $1,430,200           -0.3%       29.8%

 2015 2016 CHANGE

Unit Sales (by Month)

JULY 171 111 -35.1%
AUGUST 134 56 -58.2%
SEPTEMBER 146 62 -57.5%
OCTOBER 153 74 -51.6%
NOVEMBER 164 52 -68.3%
DECEMBER 119 27 -77.3%
Totals 887 382 -56.9%

DECEMBER - SINGLE FAMILY DETACHED HOMES



PAGE 7Faith’s Exclusive South Surrey White Rock Analysis

THE REAL NEIGHBOURHOOD RESULTS: Q4 2016

Q4 - SINGLE FAMILY DETACHED HOMES

Price Segment ($)                   New Listings Added        Unit Sales

0 – 800,000 7 5 71%

800,001 – 900,000 12 10 83%

900,001 – 1,000,000 50 20 40%

1,000,001 – 1,200,000 95 35 37%

1,200,001 – 1,400,000 115 26 23%

1,400,001 – 1,600,000 112 35 31%

1,600,001 – 1,800,000 48 15 31%

1,800,001 – 2,000,000 42 12 29%

2,000,001 – 2,200,000 24 9 38%

2,200,001 – 2,400,000 33 12 36%

2,400,001 – 2,600,000 37 2 5%

2,600,001 – 2,800,000 26 5 19%

2,800,001 – 3,000,000 17 6 35%

3,000,000 – 4,000,000 67 15 22%

4,000,000 – 5,000,000 15 2 13%

5,000,001 + 26 1 4%

Totals 726 210 29%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: Q4 2016

SALES PRICE QUARTERLY TREND

FAITH’S KEY INSIGHTS:

n  Sales of detached houses in South Surrey-White Rock during Q4 totaled 153 
houses. This was down from 229 in Q3, down from 668 in the first three 
months of 2016 and 65% lower than in Q4 2015.  The reality is a dramatic 
and unprecedented slide in sales but we see some highlights in the data.  For 
sellers, this is time when you need to work with an experienced sales team 
that has been successful in all real estate cycles. At Faith Wilson Group, our 
ability to set an accurate price with effective marketing that reaches as many 
relevant buyers as possible assures you that you can list and sell your house 
with confidence, regardless of market conditions.

n  The stable benchmark price for detached houses in Q4 across South 
Surrey White Rock doesn’t tell the whole story.  The benchmark price, 
at $1.43 million, was nearly unchanged from Q3 and remained 29.8% 
higher than a year ago. But recent buyers are definitely hunting for 
value, and finding it.  In Q4, nearly three-dozen buyers purchased a 
detached house for less than $1 million and houses priced at this level 
experienced a sales-to-new-listing ratio of 74%. This compares to a 
21% sales success ratio for houses priced at $2 million or more.

n  Buyers who have aspired to owing a detached house in South Surrey 
White Rock should be seriously scouting the market right now. The 
inventory of active listings is up 38.7% from a year ago and month-to-
month price increases has stalled.  Yet the fundamentals – including 
high in-migration and low mortgage rates – have not changed. Now, 
and the next month or so, represents a window of opportunity for 
buyers before the traditional spring uplift begins. 

Unit Sales (by Quarter)

Q1

Q2

Q3

Q4
Year-to-Date Totals

2015
430

604

451

436

1,921

2016
688

594

229

153

1,664

Change (%)

60.0%

-1.7%

-49.2%

-64.9%

13.4%
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$1,000,000

$1,380,978

$1,257,846

$1,581,743

$1,388,000

$1,747,110

$1,488,000

$1,830,277

$1,500,000

$1,593,184

$1,380,000
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Sales-to-New-
Listings Ratio

SALES & BENCHMARK

The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Benchmarks and indices for “Detached single family homes” are 
generated as a composite of One- and Two-storey detached single 
family homes. These homes are independent structures that are 
typically built on land that exceeds the footprint of the building on each 
of its sides. Ownership of the surrounding land (typically less than 
40,000 square foot lot), entrance and associated lesser structures 
is an integral and inseparable part of the home. The generation of 
indices for this particular composite category of homes is generated 
for FVREB.

The MLS® HPI Benchmark Price shown above represents the current 
expected sales price for a typical or “Benchmark” Detached in South 
Surrey White Rock.

MLS® Neighbourhood     Units Sold         December 2015          1 Month      1 Year 

S Surrey White Rock 153 $1,430,200                 -0.3%      29.8%
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Price Segment ($)                   New Listings Added        Unit Sales

0 – 300,000 0 0 -

300,001 – 350,000 0 0 -

350,001 – 400,000 1 1 100%

400,001 – 450,000 8 7 88%

450,001 – 500,000 7 12 171%

500,001 – 550,000 9 7 78%

550,001 – 600,000 10 3 30%

600,001 – 650,000 8 5 63%

650,001 – 700,000 5 2 40%

700,001 – 750,000 5 2 40%

750,001 – 800,000 10 3 30%

800,001 – 850,000 3 2 67%

850,001 – 900,000 1 1 100%

900,001 – 950,000 3 0 0%

950,001 – 1,000,000 1 1 100%

1,000,000+ 3 2 67%

Totals 74 48 65%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT
Sales-to-New-
Listings Ratio

THE REAL NEIGHBOURHOOD RESULTS: OCT 2016 THE REAL NEIGHBOURHOOD RESULTS: OCT 2016

FAITH’S KEY INSIGHTS:

n  White Rock has seen starts of 116 multi-family units since the first of this 
year and there have been 1,874 starts in all of Surrey. This is down 40% 
from 2015. Most of these starts were condominium apartments and 
not townhouses. In October there were 74 new listings for townhouses 
in South Surrey-White Rock, which is not a huge inventory when new 
listings are selling within a median of 21 days. We do not expect to see 
the townhouse inventory increasing much over the next year, a signal 
to sellers that it may be a good time to be listing. 

n  The low inventory of townhouses has helped keep Benchmark prices 
firm in South Surrey-White Rock. The benchmark price in October is 
$577,900, up 2.2% from September and 31% higher than in October 
2015. For buyers, however, the most action in October, with 25% of 
all sales, was in the narrow price range of $450,000 to $500,000. 
Setting the right price is the key to success right now, but Faith Wilson 
Group is third-party recognized for its ability to ascertain the precise 
market value that sells homes faster than the industry average. 

n  Demand for townhouses, which are priced as much as 50% lower 
than detached houses, remains strong across a broad spectrum 
of buyers in South Surrey-White Rock. First-time buyers, young 
families moving up from condos and mature buyers downsizing from 
detached houses, plus investors, are all looking for townhouses. This 
requires a nimble marketing strategy that uses both conventional 
print advertising and signage and the most advanced online and 
social media messaging, in multi languages, to reach the widest 
possible audience of relevant buyers. 
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$594,937

$560,000

$699,347

$593,998

$648,750

$583,950

$636,800

$584,000

$634,090

$604,900

$615,195

$540,000

SOUTH SURREY / WHITE ROCK

The MLS® HPI takes into consideration what averages and 
medians do not – items such as lot size, age, number of rooms, 
etc. The most commonly traded set of these attributes describes 
the composite of the typical or ‘benchmark’ property type in a 
given area. Prices paid for homes with these attributes determine 
benchmark home prices.

Townhouses have configurations which lay between apartment 
units and freehold non strata buildings, such as bungalows and 
two-storey houses. Owners typically pay co-ownership fees for 
maintenance and enjoy exclusive access to a part of the lot.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Townhouses in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock           48                $577,900             2.2%       31.0%
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 2015 2016 CHANGE

Unit Sales (by Month)

MAY 89 101 13.5%
JUNE 65 60 -7.7%
JULY 71 52 -26.8%
AUGUST 73 40 -45.2%
SEPTEMBER 64 52 -18.8%
OCTOBER 67 48 -28.4%
Totals 429 353 -17.7%

OCTOBER - TOWNHOUSES
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Price Segment ($)                   New Listings Added        Unit Sales

0 – 300,000 0 0 -

300,001 – 350,000 1 1 100%

350,001 – 400,000 1 0 0%

400,001 – 450,000 0 5 -

450,001 – 500,000 15 15 100%

500,001 – 550,000 4 4 100%

550,001 – 600,000 10 8 80%

600,001 – 650,000 6 3 50%

650,001 – 700,000 6 3 50%

700,001 – 750,000 2 3 150%

750,001 – 800,000 4 3 75%

800,001 – 850,000 1 1 100%

850,001 – 900,000 0 0 -

900,001 – 950,000 5 3 60%

950,001 – 1,000,000 0 1 -

1,000,000+ 2 0 0%

Totals 57 50 88%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT
Sales-to-New-
Listings Ratio

THE REAL NEIGHBOURHOOD RESULTS: NOV 2016 THE REAL NEIGHBOURHOOD RESULTS: NOV 2016

FAITH’S KEY INSIGHTS:

n  It took a median of only 8 days for the typical townhouse listing to 
sell in November in South Surrey-White Rock, one of the fastest paces 
this year. A main reason is a lack of inventory, as only 57 new listings 
came to the market, which is the lowest level since December 2015. 
Sixty-three percent of those listings sold which indicates that it is still a 
seller’s market for townhouses. If you are townhouse owner considering 
a move, this may be a prime time. There remains heated buyer demand 
and there is less competition.

n  Demand for White Rock and South Surrey townhouses is widespread 
at all price ranges, possibly because – at a benchmark price of 
$584,000 – townhouses are less than half the price of a detached 
house. First-time buyers, young families and downsizing detached 
house owners are all seeking townhouses right now. In November, 
close to 100% of the new listings for townhouses priced from 
$700,000 to $850,000 sold and 79% of the 14 new listings priced at 
from $450,000 to $500,000 sold. 

n  Demand for townhouses may spur more starts, but so far this year only 
125 multiple-family housing units started in White Rock and most of 
these were condominium apartments. In all of Surrey, multiple-housing 
unit starts are down more than 1,200 units from the 2015 pace and 
only a fraction of the recent starts are townhouses. Until supply catches 
up with demand, we expect townhouse benchmark prices in this area 
to continue to inch upwards, after posting a 1.1% increase in November 
from October.
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$699,347

$593,998

$648,750

$583,950

$636,800

$584,000

$634,090

$604,900

$615,195

$540,000

$589,817

$552,450

SOUTH SURREY / WHITE ROCK

The MLS® HPI takes into consideration what averages and 
medians do not – items such as lot size, age, number of rooms, 
etc. The most commonly traded set of these attributes describes 
the composite of the typical or ‘benchmark’ property type in a 
given area. Prices paid for homes with these attributes determine 
benchmark home prices.

Townhouses have configurations which lay between apartment 
units and freehold non strata buildings, such as bungalows and 
two-storey houses. Owners typically pay co-ownership fees for 
maintenance and enjoy exclusive access to a part of the lot.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Townhouses in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock           50                $584,100             1.1%       31.2%
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 2015 2016 CHANGE

Unit Sales (by Month)

JUNE 65 60 -7.7%
JULY 71 52 -26.8%
AUGUST 73 40 -45.2%
SEPTEMBER 64 52 -18.8%
OCTOBER 67 48 -28.4%
NOVEMBER 50 50 0.0%
Totals 390 302 -22.6%

NOVEMBER - TOWNHOUSES
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Price Segment ($)                   New Listings Added        Unit Sales

0 – 300,000 0 0 -

300,001 – 350,000 0 0 -

350,001 – 400,000 0 0 -

400,001 – 450,000 1 0 0%

450,001 – 500,000 7 7 100%

500,001 – 550,000 5 1 20%

550,001 – 600,000 2 3 150%

600,001 – 650,000 0 3 -

650,001 – 700,000 2 2 100%

700,001 – 750,000 2 2 100%

750,001 – 800,000 2 2 100%

800,001 – 850,000 1 0 0%

850,001 – 900,000 0 0 -

900,001 – 950,000 1 0 0%

950,001 – 1,000,000 0 0 -

1,000,000+ 2 2 100%

Totals 25 22 88%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT
Sales-to-New-
Listings Ratio

THE REAL NEIGHBOURHOOD RESULTS: DEC 2016 THE REAL NEIGHBOURHOOD RESULTS: DEC 2016

FAITH’S KEY INSIGHTS:

n  In December, only 25 new listings of townhouses were reported and 
there were only 71 active townhouse listings in all of South Surrey-White 
Rock. Eager buyers reacted to the low inventory, snapping up 88% of 
the new listings. The average townhouse listing lasted a median of only 
12 days before it sold. If you are a townhouse owner who wants to 
meet a lot of people at an open house, list right now. There is a wide 
base of buyers who are looking for a townhouse in South Surrey and 
White Rock.

n  Townhouse prices in White Rock and South Surrey are holding up 
very well and the steady demand and low inventory could mean rising 
prices in the future. In December, the benchmark townhouse price was 
$573,300, up 27.7% from a year ago but down 1.9% from November. 
However, the average price of a townhouse sale in December was 
$647,822, up from $589,917 a month earlier: this signals that a 
number of higher-priced townhouses are selling. In December, 100% 
of the townhouse newly listed at more than $700,000 sold. 

n  We do not expect a large number of new townhouses will be built in 
South Surrey-White Rock in 2017. Developers achieve higher profit in 
building condominium apartments because of density-to-cost issues, 
and smaller builders are now inclined towards duplexes or triplexes 
when they acquire detached lots. 
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$648,750

$583,950

$636,800

$584,000

$634,090

$604,900

$615,195

$540,000

$589,817

$552,450

$647,822

$603,300

SOUTH SURREY / WHITE ROCK

The MLS® HPI takes into consideration what averages and 
medians do not – items such as lot size, age, number of rooms, 
etc. The most commonly traded set of these attributes describes 
the composite of the typical or ‘benchmark’ property type in a 
given area. Prices paid for homes with these attributes determine 
benchmark home prices.

Townhouses have configurations which lay between apartment 
units and freehold non strata buildings, such as bungalows and 
two-storey houses. Owners typically pay co-ownership fees for 
maintenance and enjoy exclusive access to a part of the lot.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Townhouses in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock           22                 $573,300            -1.9%       27.7%
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 2015 2016 CHANGE

Unit Sales (by Month)

JULY 71 52 -26.8%
AUGUST 73 40 -45.2%
SEPTEMBER 64 52 -18.8%
OCTOBER 67 48 -28.4%
NOVEMBER 50 50 0.0%
DECEMBER 35 22 -37.1%
Totals 360 264 -26.7%

DECEMBER - TOWNHOUSES



Unit Sales (by Quarter)

Q1

Q2

Q3

Q4
Year-to-Date Totals

2015
153

227

208

152
588

2016
287

274

144

120
825

Change (%)

87.6%

20.7%

-30.8%

-21.1%
40.3%
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THE REAL NEIGHBOUHOOD RESULTS: Q4 2016 THE REAL NEIGHBOURHOOD RESULTS: Q4 2016

Q4 - TOWNHOUSES

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

Price Segment ($)                  New Listings Added          Unit Sales 

0 – 300,000 0 0 -

300,001 – 350,000 1 1 100%

350,001 – 400,000 2 1 50%

400,001 – 450,000 9 12 133%

450,001 – 500,000 29 34 117%

500,001 – 550,000 18 12 67%

550,001 – 600,000 22 14 64%

600,001 – 650,000 14 11 79%

650,001 – 700,000 13 7 54%

700,001 – 750,000 9 7 78%

750,001 – 800,000 16 8 50%

800,001 – 850,000 5 3 60%

850,001 – 900,000 1 1 100%

900,001 – 950,000 9 3 33%

950,001 – 1,000,000 1 2 200%

1,000,000+ 7 4 57%

Totals 156 120 77%

FAITH’S KEY INSIGHTS:

n  We know townhouse sales are generally lower than detached, 
but 120 townhouses still sold in South Surrey-White Rock in the 
past three months, and the benchmark price was $573,000.  
The typical listing sells within a median of 15 days and the sales 
success ratio for new listings is a healthy 77%. This remains a 
seller’s market that more sellers could take advantage of.

n  Don’t expect a sudden surge of new townhouses to flood the 
South Surrey-White Rock market anytime soon.  In Q4, there were 
only two newly completed and unsold townhouses in all of South 
Surrey-White Rock and the outlook is for lower starts in 2017.  A 
low inventory and increased price pressure will characterize the 
townhouse market going into the New Year.

n  The new provincial government down payment incentive for first-
time buyers could become a factor because many townhouses are 
priced below the program’s $750,000 ceiling. In Q4, half of all 
the townhouses sold in South Surrey-White Rock were priced at 
$550,000 or less. The province will match the down payment of a 
first time buyer with a five-year, no-interest, no-payment loan for 
five years. This means a qualified first-time buyer could secure a 
$500,000 townhouse with just $12,500 of their own equity. 

n  The benchmark price of South Surrey-White Rock townhouse 
in Q4 was up 27.7% from Q4 2015 but had eased 1.9% down 
from Q3.  There was selection in all price ranges in Q4, with as 
many townhouses listed at from $900,000 to $1 million as from 
$400,000 to $450,000, with buyers in every price range. Buyers 
are searching for value in this market and sellers should be certain 
their listing price reflects this.

SALES PRICE QUARTERLY TREND

Q4 2015 Q1 2016 Q2 2016 Q3 2016 Q4 2016
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Sales-to-New-
Listings Ratio

SALES & BENCHMARK

The MLS® HPI takes into consideration what averages and 
medians do not – items such as lot size, age, number of rooms, 
etc. The most commonly traded set of these attributes describes 
the composite of the typical or ‘benchmark’ property type in a 
given area. Prices paid for homes with these attributes determine 
benchmark home prices.

Townhouses have configurations which lay between apartment 
units and freehold non strata buildings, such as bungalows and 
two-storey houses. Owners typically pay co-ownership fees for 
maintenance and enjoy exclusive access to a part of the lot.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Townhouses in South Surrey White Rock.

MLS® Neighbourhood     Units Sold         December 2015          1 Month      1 Year

S Surrey White Rock 120 $573,300      -1.9%          27.7%
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THE REAL NEIGHBOURHOOD RESULTS: OCT 2016

SOUTH SURREY / WHITE ROCK

Price Segment ($)                 New Listings Added           Unit Sales               

0 – 200,000 4 2 50%

200,000 – 225,000 6 5 83%

225,001 – 250,000 4 4 100%

250,001 – 275,000 5 6 120%

275,001 – 300,000 6 7 117%

300,001 – 325,000 4 2 50%

325,001 – 350,000 8 9 113%

350,001 – 375,000 6 8 133%

375,001 – 400,000 15 12 80%

400,001 – 425,000 7 5 71%

425,001 – 450,000 4 1 25%

450,001 – 500,000 9 2 22%

500,001 – 600,000 5 4 80%

600,001 – 700,000 3 1 33%

700,000 – 800,000 3 0 0%

800,000 + 1 1 100%

Totals 90 69 77%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: OCT 2016

FAITH’S KEY INSIGHTS:
n  The benchmark price of a condominium in South Surrey-White Rock is now 

$352,900, which is 30% higher than in October 2015. But sometimes it 
is helpful to look at average prices, which can provide a more immediate 
insight into what is happening. What this shows is the average price of a 
local condo, at $372,938 in October, was down $30,000 from a month 
earlier and nearly unchanged from mid-summer. This signals the intense 
action in lower and mid-range price ranges. For instance, 100% of the new 
listings priced at from $325,000 to $350,000 sold in October, and nearly 
60% of the 20 priced at $275,000 or less also sold. Of the 90 new listings, 
only 7 were listed at above $600,000. These achieved a 75% sales success 
ratio. The message to condo apartment buyers: there is choice of product 
and prices to match any budget in the South Surrey-White Rock market.

n  What is a view worth? This is worth considering in White Rock where 
spectacular ocean views are possible and often preferred by buyers. A 
recent study found than an unobstructed ocean view can add at least 15% 
to the value of a condominium apartment. 

n  Views are just one factor to be considered when setting a listing price but 
it can be uniquely important in White Rock. With sunsets, beaches and 
great walkability there is little to not like.

n  One of the reasons for the high demand being seen for lower-cost condominiums 
is a new restriction on mortgage insurance that came into effect October 17. 
Also, effective November 30, most investors will find that access to mortgage 
insurance is more restricted. Changes to mortgage regulations may have 
spurred some first-time buyers and investors to purchase in October. Faith 
Wilson Group has a full time mortgage professional on our award-winning 
team who can provide timely and important advice on mortgage strategy and 
help borrowers find solutions to nearly any mortgage problem.
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$380,220

$329,000

$394,049
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$373,173

$352,000

$379,802

$350,000

$409,206

$377,450

$358,859

$346,500
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The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Apartment units are characterized by being part of a multi-unit 
building. Occupants of apartment units may or may not have 
direct access to the lot from their units. There are also no parts of 
the lot whereby access is reserved for only one of the co-owners 
or apartment occupants.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Apartment in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock            69                 $352,900              3.8%        30.9%           

 2015 2016 CHANGE

Unit Sales (by Month)

MAY 75 122 62.7%
JUNE 72 106 47.2%
JULY 80 73 -8.8%
AUGUST 59 67 13.6%
SEPTEMBER 62 56 -9.7%
OCTOBER 63 69 9.5%
Totals 411 493 20.0%

OCTOBER - APARTMENTS /CONDOS
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THE REAL NEIGHBOURHOOD RESULTS: NOV 2016

SOUTH SURREY / WHITE ROCK

Price Segment ($)                 New Listings Added           Unit Sales               

0 – 200,000 4 5 125%

200,000 – 225,000 4 1 25%

225,001 – 250,000 2 2 100%

250,001 – 275,000 3 4 133%

275,001 – 300,000 11 6 55%

300,001 – 325,000 4 4 100%

325,001 – 350,000 5 5 100%

350,001 – 375,000 4 11 275%

375,001 – 400,000 5 5 100%

400,001 – 425,000 2 4 200%

425,001 – 450,000 3 2 67%

450,001 – 500,000 5 5 100%

500,001 – 600,000 8 6 75%

600,001 – 700,000 2 2 100%

700,000 – 800,000 3 1 33%

800,000 + 4 2 50%

Totals 69 65 94%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: NOV 2016

FAITH’S KEY INSIGHTS:
n  Only 69 new listings for condominiums came to the South Surrey-

White Rock market in November, the lowest number in 13 months, 
and with the lower number of listings and good demand we saw both 
the benchmark price and sale prices increase from last month. The 
benchmark price rose 1.3% from October and 67% of new listings 
sold. The average condo price in November, in fact, was about $40,000 
above October, which we find to be pretty amazing when you consider 
the rest of the Lower Mainland’s markets. 

n  While the benchmark price of a South Surrey-White Rock condominium 
is up 30.7% from a year ago to $357,400, buyers continue to find some 
of the lowest-price condos in Metro Vancouver right in this market. In 
November, 8 buyers purchased a condo for less than $275,000 and the 
highest number of new listings – 11 – were priced at from $275,000 to 
$300,000. When one considers the amenities of White Rock and South 
Surrey, there is true value in the condominium market.

n  There were fewer condo buyers in November, just 46, down 17.1% 
from November 2015, but they were active in every price range in 
South Surrey-White Rock. As an example, 50% of the new listings at 
$200,000 or less sold, the same ratio as those priced at $800,000 
or higher. With continued low inventory, condo buyers are apparently 
looking at every opportunity and price point as they attempt to purchase 
a home before year-end. First time buyers and investors take note –  
Faith Wilson Group has years of experience in both strategic purchasing 
and financing to help a purchase make sense for you.
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The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Apartment units are characterized by being part of a multi-unit 
building. Occupants of apartment units may or may not have 
direct access to the lot from their units. There are also no parts of 
the lot whereby access is reserved for only one of the co-owners 
or apartment occupants.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Apartment in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock            65                $357,400              1.3%        30.7%           

 2015 2016 CHANGE

Unit Sales (by Month)

JUNE 72 106 47.2%
JULY 80 73 -8.8%
AUGUST 59 67 13.6%
SEPTEMBER 62 56 -9.7%
OCTOBER 63 69 9.5%
NOVEMBER 56 65 16.1%
Totals 392 436 11.2%

NOVEMBER - APARTMENTS /CONDOS
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THE REAL NEIGHBOURHOOD RESULTS: DEC 2016

SOUTH SURREY / WHITE ROCK

Price Segment ($)                 New Listings Added           Unit Sales               

0 – 200,000 1 3 300%

200,000 – 225,000 1 0 0%

225,001 – 250,000 1 1 100%

250,001 – 275,000 3 0 0%

275,001 – 300,000 1 1 100%

300,001 – 325,000 3 3 100%

325,001 – 350,000 1 1 100%

350,001 – 375,000 1 5 500%

375,001 – 400,000 3 2 67%

400,001 – 425,000 1 2 200%

425,001 – 450,000 1 2 200%

450,001 – 500,000 3 1 33%

500,001 – 600,000 5 2 40%

600,001 – 700,000 1 2 200%

700,000 – 800,000 1 1 100%

800,000 + 3 1 33%

Totals 30 27 90%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: DEC 2016

FAITH’S KEY INSIGHTS:
n  High demand for condominiums in South Surrey-White Rock caught up 

with supply in December. Only 30 new listings for condo apartments 
were seen and active listings were down nearly 50% from a year earlier, 
at 97. As a result, the sales-to-new-listing ratio hit 77% and was 100% 
at many price points. 

n  Effective mid-January, the province begins offering a fairly generous 
incentive program for first-time homebuyers, which will have a greater 
effect on the South Surrey market than most areas. The provincial 
program matches the down payment of a first-time buyer with a five-
year, interest free loan. South Surrey attracts many young people who 
have found jobs in the Fraser Valley or are commuting to affordable 
condominiums. In December, 20% of the new listings were at $250,000 
or less, and the overall benchmark price was $343,200, down nearly 
4% from a month earlier. 

n  White Rock may see a shortage of new condominiums in 2017, if 
current trends continue. In all of 2016, there were just 126 starts of all 
types of multi-family homes in White Rock, and, in December, there no 
starts of new multi-family projects at all. Part of the reason is delays in 
getting projects approved. Unless the construction and low listing pace 
reverses early in 2017, however, a lack of supply could force White 
Rock condominium prices higher. 
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The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Apartment units are characterized by being part of a multi-unit 
building. Occupants of apartment units may or may not have 
direct access to the lot from their units. There are also no parts of 
the lot whereby access is reserved for only one of the co-owners 
or apartment occupants.

The MLS® HPI Benchmark Price shown above represents 
the current expected sales price for a typical or “Benchmark” 
Apartment in South Surrey White Rock.

MLS® Neighbourhood        Units Sold         HPI Benchmark        1 Month      1 Year

S Surrey White Rock            27                $343,400             -3.9%        28.6%           

 2015 2016 CHANGE

Unit Sales (by Month)

JULY 80 73 -8.8%
AUGUST 59 67 13.6%
SEPTEMBER 62 56 -9.7%
OCTOBER 63 69 9.5%
NOVEMBER 56 65 16.1%
DECEMBER 34 27 -20.6%
Totals 354 357 0.8%

DECEMBER - APARTMENTS /CONDOS
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THE REAL NEIGHBOURHOOD RESULTS: Q4 2016

Q4 - APARTMENTS /CONDOS

Price Segment ($)                 New Listings Added           Unit Sales               

0 – 200,000 9 10 111%

200,000 – 225,000 11 6 55%

225,001 – 250,000 7 7 100%

250,001 – 275,000 11 10 91%

275,001 – 300,000 18 14 78%

300,001 – 325,000 11 9 82%

325,001 – 350,000 14 15 107%

350,001 – 375,000 11 24 218%

375,001 – 400,000 23 19 83%

400,001 – 425,000 10 11 110%

425,001 – 450,000 8 5 63%

450,001 – 500,000 17 8 47%

500,001 – 600,000 18 12 67%

600,001 – 700,000 6 5 83%

700,000 – 800,000 7 2 29%

800,000 + 8 4 50%

Totals 189 161 85%

LISTING AND SALES ACTIVITY BY PRICE SEGMENT

THE REAL NEIGHBOURHOOD RESULTS: Q4 2016

FAITH’S KEY INSIGHTS:
n  South Surrey-White Rock remained one of the most robust condominium 

markets across Metro Vancouver in Q4.  Sales were up 5.2% from a year 
earlier and, for all of 2016, are 38% higher than in 2015, at 1,021 sales.  
This is an amazing sales pace that shows few signs of slowing down.

n  It is taking a bit longer for a condo to sell in South Surrey-White Rock: 
a median of 20 days in Q4, which was up from a blistering 10 days in 
Q3.  This reflects a balancing market, allowing more time for buyers to 
shop carefully, pull their financing together and decide on subjects. With 
189 new listings coming to the market in Q4, buyers still have a healthy 
selection to choose from. 

n  Sellers apparently had little problem selling during Q4, even if it was taking 
longer. There was action at every price point and the sales-to-listing ratio 
was an amazing 88%.  The most popular price range for buyers, with 24 
of the 161 sales, was from $350,000 to $375,000. The highest number 
of listings, at 23, was the range from $375,000 to $400,000. Ten buyers 
paid $200,000 or less in Q4 and 11 paid more $600,000 or more for 
their condo apartment. This really shows the importance of setting an 
accurate price when listing your home.
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Q1

Q2

Q3

Q4
Year-to-Date Totals

2015
156

225

201

153

735

2016
308

356

196

161

1,021

Change (%)

97.4%

58.2%

-2.5%

5.2%

38.9%

SALES & BENCHMARK 

The MLS® HPI takes into consideration what averages and medians 
do not – items such as lot size, age, number of rooms, etc. The most 
commonly traded set of these attributes describes the composite of 
the typical or ‘benchmark’ property type in a given area. Prices paid 
for homes with these attributes determine benchmark home prices.

Apartment units are characterized by being part of a multi-unit 
building. Occupants of apartment units may or may not have direct 
access to the lot from their units. There are also no parts of the 
lot whereby access is reserved for only one of the co-owners or 
apartment occupants.

The MLS® HPI Benchmark Price shown above represents the 
current expected sales price for a typical or “Benchmark” Apartment 
in South Surrey White Rock.

MLS® Neighbourhood     Units Sold        September 2015          1 Month      1 Year

S Surrey White Rock 161   $343,400                -3.9%         28.6%



1 What makes you different? 
Why should I list with you?  

What unique strategies do you use? 

Today, it is a much tougher and more 
dynamic real estate market than it was 
even 5 years ago.  A successful agent 
stays up-to-speed on the complex, 
multi-dimensional marketing needed 
to reach all buyers, including mobile 
and internet-savvy consumers and 
international prospects. 

2 How many properties have 
you marketed and sold in the 

last 12 months? 

Did you know that only 10% of 
Vancouver agents sold more than 
10 homes in the last 12 months? 
Working with top producers ensures 
you are receiving the benefit of their 
experience, resources and their 
proven plan to deliver a successful 
sale. 

3 How many contracts have 
you negotiated in the last 10 

years?

The more contracts negotiated and 
the more exposure to cross cultural 
scenarios translate into better advice 
which delivers better results for you.  

4 Do you work solo or with a team? 

There are simply too many steps 
in the full process for a solo agent to 
do a great job of everything. A team 
approach is the only way to ensure you 
receive the attention to detail and the 
full service and consistent coverage that 
you deserve.

5 How do you manage all showings 
across all of your listings?

Consider that taking off the basic two 

weeks of holidays, stats and 1 day per 
week means your solo agent misses 
74 days (20%) of the year to meet 
face to face with prospective buyers 
and highlight the best of your home. 
Does the agent have licensed property 
showing specialists as part of their team 
or do they miss opportunities to show 
and sell?

6 What is your pricing strategy 
for my home?

A realistic, market-based price point 
will attract the full scope of buyers 
and not just those looking to  “steal 
the deal”. Setting the right price 
requires skill, experience, plus local 
market trends knowledge. 

7 How long, on average, does it 
take your listings to sell? 

Ask if the agent tends to sell a home 
faster or slower than average and 
compare that answer to your goals; 
this is an indicator of their expertise.

8 Beyond posting my home on 
MLS and its related pickup 

sites, where will my home be 
marketed online?

Today, 92% of home buyers use the 
internet during their home buying 
process and nearly half of buyers look 
online as their first step. Does he/she 
have a website dedicated exclusively 
to showcasing their clients’ homes? 
Does the agent’s internet marketing 
plan assure accessibility in Chinese 
and optimization for mobile devices? 

9 Do you provide references 
from past clients?

A trustworthy agent will be delighted 
to provide references from satisfied 
clients for you to review. 

10  What homes have you 
sold in my area?

An informed agent will provide 
you with their performance in your 
neighbourhood and area.

11 Do you provide a written 
schedule of the services 

you deliver?

A set of performance promises will 
clearly detail what you can expect 
from the agent, including recourse if 
they don’t deliver. 

12 Do you provide regular, 
updated market evaluations 

on my home?

Once your home is listed, how often 
do you update me on relevant market 
activity and overview?

13 What is your marketing 
budget for my home so as to 

stand out versus comparable listings? 

What percent of the agent’s 
commission will be dedicated to the 
marketing budget and how does this 
compare? 

14 What marketing media 
mix will you use to display 

my home to the widest array of 
potential buyers? 

Successful agents use a mix of search 
advertising, social media plus web sites 
for Vancouver, China, the U.S. and other 
international markets, and print media. 

14 IMPORTANT QUESTIONS
SELLERS need answered before hiring a real estate agent

to market & sell your home!

Literally tens of thousands of dollars are riding on the agent you hire to market, present and negotiate 
the sale of your Vancouver home. And let’s face it - in real estate, as in life - not all things are created 
equal. Honest answers to these questions  from the agents you are interviewing will help you to decide 
whom to entrust to market and sell your home for top dollar with the least amount of hassle. 

In closing, the sale of your 
home is likely one of the 
largest financial decisions 
you will make. The right 
agent with the skills, the 
plans and the commitment 
will deliver distinctly better 
results. 

We present these questions 
for your consideration in 
order that you make the 
right decision for you and 
your family. Please use these 
questions as a foundation for 
making the right choice for 
your needs.


